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CORPORATE PROFILE

TVA Group Inc. (“TVA Group” or the “Corporation”)a subsidiary of Quebecor Media Inc. (“QMI” or the
“parent corporation”), is a communications compavith operations in three business segments: Braidga&
Production, Magazines, and Film Production & Audioal Services. In the Broadcasting & Productiognsent, the
Corporation creates, produces and broadcasts @ntegnt, information and public affairs programmidgstributes
audiovisual products and films, and is engagecbmrercial production. It operates North Americasyest private
French-language television network as well as esglecialty services. TVA Group also holds a miroriterest in
the Canal Evasion specialty service. In the Magezsegment, TVA Group publishes more than 50 fittesking it
the largest magazine publisher in Canada. The Fioduction & Audiovisual Services segment provigdesndstage
and equipment leasing as well as postproductionspedial effects services. The Corporation’s CBisshares are
listed on the Toronto Stock Exchange under theetiskmbol TVA.B.

This Management's Discussion and Analysis covers @orporation’s main activities during the year exhd
December 31, 2015, and the major changes fromrthaqus financial year. The Corporation’s consdkdbfinancial
statements for the years ended December 31, 20054 and 2013 have been prepared in accordance with
International Financial Reporting Standards (“IFRS”

All amounts presented in this Management’'s Disaussind Analysis are in Canadian dollars. This Manzant's
Discussion and Analysis should be read in conjonctiith the information in the consolidated finaalctatements
for the financial year ended December 31, 2015.

BUSINESS SEGMENTS

At the beginning of 2015, the Corporation reorgadi#s business segments to better reflect changesoperations
and management structure following the acquisitton December 30, 2014 of substantially all of theets of
A.R. Global Vision Ltd. (“Global Vision”), now opated by the Mels Studios and Postproduction GRE(S")
subsidiary. Accordingly, the new Film Production®&diovisual Services segment was created.

In addition, since April 12, 2015, following theatrsaction with Transcontinental Inc. (“Transcontilad) described
below, the operations of the acquired magazines baen included in the Magazines segment’s resutige custom
publishing operations have been included in theaBecasting & Production segment’s results.

During the third quarter of 2014, management chdripe names of the Corporation’s business segntertstter
reflect operational realities. The Television segtmie now called Broadcasting & Production and Eheblishing
segment is now called Magazines.

Management also made changes to the Corporaticamgement structure at the beginning of 2014. Assalt of
those changes, the custom publishing, commerdiatl production and premedia services previouslyioled by the
TVA Studio division in the Magazines segment becapzet of the operations of TVA Accés inc. in the
Broadcasting & Production segment.

Then, the Corporation’s operations consist of tlefing segments:

. The Broadcasting & Production segment which includes the operations of TVA Network (uding the
subsidiary and divisions TVA Productions Inc., TWouvelles and TVA Interactif), specialty servicéise
marketing of digital products associated with taeaus televisual brands, the commercial productibing,
custom publishing and premedia services of TVA Aciie., and distribution of audiovisual productsthg
TVA Films division.

. The Magazines segment which through its subsidiaries, notably TVA Pghtions inc. and
Les Publications Charron & Cie inc., publishes Ererand English-language magazines in variousdisld:h
as the arts, entertainment, television, fashioonytspand decoration, and markets digital produssoeiated
with the various magazine brands.



The Film Production & Audiovisual Services segment which since December 30, 2014 has included the
soundstage and equipment leasing, postproductidwianal effects services provided by MELS.

HIGHLIGHTS SINCE END OF 2014

In the fourth quarter of 2015, the Corporation e some of its unionized employees in the
Broadcasting & Production segment in Montreal aumtdry retirement program. As of December 31, 2015,
27 employees had taken advantage of the prograrefiritie Corporation.

On November 18, 2015, the Corporation announcedesponse to market saturation conditions, thatai
discontinuing publication of six titles £50 plans, Animal, Décormag, Le Lundi, MOI&&ad Signé M- in
order to maintain its market position. TVA Grougied to focus on its strong brands and allocaedhkuired
staff and resources to increase their reach.

On October 15, 2015, the Supreme Court of Canagcted an appeal from Bell ExpressVu Limited
Partnership (“Bell ExpressVu”), a subsidiary of Béhnada, against a Quebec Court of Appeal judgeinen
favour of Videotron Ltd. and TVA Group, renderedarch 6, 2015. The judgement ordered Bell ExpressV
to pay TVA Group $665,000, including interest, Faving failed to implement an appropriate secisitgtem

in a timely manner to prevent piracy of its satellielevision signals between 1999 and 2005, hayritmn
competitors and broadcasters. The gain arising ffeenoutcome of this legal dispute was recognizethé
third quarter of 2015 (“Conclusion of legal disputigh Bell ExpressVu”).

In the third quarter of 2015, the Corporation rexgd its three-year business plan and the cashffiogcasts
for its operations. In view of advertising reverfoeecasts for the television industry, particulaoker-the-air
stations, the Corporation determined it would bprapriate to recognize a $60,107,000 non-cash ehargs
Broadcasting & Production segment for impairmera bfoadcasting licence.

On September 9, 2015, the Corporation announced thiga “TVA Sports” service will carry the 2016
World Cup of Hockey, to be held in Toronto from &epber 17 to October 1, 2016. As the official biczsder
of the international event, “TVA Sports” will cargil the games in the tournament, which consiseight
teams that will bring together the best hockey @layn the world.

On August 26, 2015, TVA Group introduced a new Hdramage for Global Vision to support the promotifn
its film production and audiovisual services in Qee and internationally. Henceforth, all the sttbeagand
creative talents of Global Vision’s teams will beitad under a brand that already enjoys a firmtpladished
reputation in the industry: MELS.

On April 12, 2015, TVA Publications inc. closedrartsaction whereby it acquired 14 magazines (“aedui
magazines”), including 4 magazines owned and opérat partnership, as well as 3 websites, custom
publishing contracts and book publishing operationsmed by Transcontinental (“acquisition of magasin
from Transcontinental”). The $56.3 million cashnsaction was announced on November 17, 2014 and
approved by the Competition Bureau on March 2, 20 acquisition was in keeping with the Corpanas
strategy of investing in the production and dissetion of diverse, rich, high-quality entertainmeahtent.

On March 20, 2015, the Corporation completed auygion rights offering to its shareholders, whereéhe
Corporation received net proceeds totalling $110anifrom the issuance of 19,434,629 Class B Naiivy
Shares. The Corporation used the proceeds fromghts offering to pay down in full the amounts duwsder
the terms of a $100 million credit facility externidey QMI.

On February 13, 2015, Sun Media Corporation annedinihe discontinuation of the operations of the
“SUN News” specialty channel, in which TVA Groupltie a 49% interest.



NON-IFRS FINANCIAL MEASURES

To evaluate its financial performance, the Corporatises certain measures that are not calculatadcordance with
or recognized under IFRS. The Corporation’s metbfochlculating non-IFRS financial measures mayediffom the
methods used by other companies and, as a rdwiltinbincial measures presented in this Managem&uscussion
and Analysis may not be comparable to other measuth similar names reported by other companies.

Adjusted operating income (loss) (“Adjusted operatig results”)

In its analysis of operating results, the Corporatdefines adjusted operating income (loss) asinoeime (loss)
before depreciation of property, plant and equiptremortization of intangible assets, financial exges, operational
restructuring costs, impairment of assets and sthgwome taxes and share of loss (income) of &dedc
corporations. Adjusted operating income (loss) efindd above is not a measure of results that msistent with
IFRS. Neither is it intended to be regarded as leerrative to other financial performance measwedo the
statement of cash flows as a measure of liquiditys measure should not be considered in isolaticas a substitute
for other performance measures prepared in accoedanth IFRS. This measure is used by managemeahttlan
Board of Directors to evaluate the Corporation’ssmidated results and the results of its segm@itis. measure
eliminates the significant level of impairment, depation and amortization of tangible and intafeiassets and is
unaffected by the capital structure or investmanitviies of the Corporation and its segments. Atfd operating
income (loss) is also relevant because it is aifsignt component of the Corporation's annual irtoen
compensation programs. The Corporation’s definitddradjusted operating income (loss) may not betidal to
similarly titled measures reported by other comeani

Table 1 below presents a reconciliation of adjustedrating income to net loss attributable to diaiders as
disclosed in the Corporation’s consolidated finahsiatements.

Table 1

Reconciliation of the adjusted operating income meaure used in this report to the net loss attributale to
shareholders measure used in the consolidated finaial statements

(in thousands of dollars)

Years ended Three-months ended
December 31 December 31
2015 2014 2015 2014
Adjusted operating income:
Broadcasting & Production $ 25592 $ 19,728 $ 14,013 $ 5,073
Magazines 7,736 9,698 1,853 1,741
Film Production & Audiovisual Services 14,062 - 980 -
47,390 29,426 16,846 6,814
Depreciation of property, plant and equipment
and amortization of intangible assets 33,515 22,104 12,757 5,533
Financial expenses 4,104 4,231 290 1,058
Operational restructuring  costs, impairment
of assets and others 6,315 3,594 3,436 3,485
Impairment of a licence and of goodwill 60,107 41,000 - -
Tax (recovery) expense (7,818) (8,753) 265 (2,058)
Share of loss of associated corporations 6,134 8,338 1,575 3,214
Non-controlling interest 259 - 5) -
Net loss attributable to shareholders $ (55,226) $ (41,088) $ (1,472) $ (4,418)




2015/2014 FINANCIAL YEAR COMPARISON

Analysis of consolidated results of TVA Group

Operating revenues:$589,890,000, a $150,550,000 (34.3%) increase.

$48,348,000 (12.7%) increase in the Broadcastin@r&duction segment (Table 2) essentially due to the

significant revenue growth generated by the spgcsarvices, particularly “TVA Sports,” which wasnially
offset by a 5.3% decrease in TVA Network’s revenues

$43,843,000 (70.0%) increase in the Magazines seigffiable 2) primarily due to the favourable impatthe
acquired magazines, which was partially offset b§3a5% decrease in newsstand revenues and an 8.9%
decrease in advertising revenues at the other rireggaz

$60,120,000 increase in the Film Production & Awdinal Services segment (Table 2) due to the awhdif
operating activities related to the acquisitiorsobstantially all of the assets of MELS on Decendfer2014
(“acquisition of MELS").

Table 2
Operating revenues
(in thousands of dollars)

Years ended Three-months ended

December 31 December 31

2015 2014 2015 2014

Broadcasting & Production $ 428526 $ 380,178 $ 122,962 $ 116,173
Magazines 106,457 62,614 32,477 15,275
Film Production & Audiovisual Services 60,120 - 11,754 -

Intersegment items (5,213) (3,452) (1,764) (1,654)

$ 589,800 $ 439340 $ 165,429 $ 129,794

Adjusted operating income:$47,390,000, a $17,964,000 (61.0%) favourable ne€a

$5,864,000 favourable variance in the Broadcadifyoduction segment (Table 3) caused mainly by.d@%

increase in TVA Network’s adjusted operating inccene a 47.9% increase in the adjusted operatirayiecf

the specialty services other than “TVA Sports.” §&éavourable variances were partially offset gyititrease
in the adjusted operating loss of “TVA Sports.”

$1,962,000 unfavourable variance in the Magaziegsnent (Table 3), mainly because of the decreasigein
magazines’ operating revenues, for comparable nagmzwhich was partially offset by the additiontbé
adjusted operating results of the acquired magazine

$14,062,000 favourable variance in the Film Pradac& Audiovisual Services segment (Table 3), disec
attributable to the adjusted operating income giedrby the operations integrated as a resulteofdguisition
of MELS.



Table 3
Adjusted operating income
(in thousands of dollars)

Years ended Three-months ended

December 31 December 31

2015 2014 2015 2014

Broadcasting & Production $ 25592 $ 19,728 $ 14,013 $ 5,073
Magazines 7,736 9,698 1,853 1,741
Film Production & Audiovisual Services 14,062 - 980 -

$ 47390 $ 29426 $ 16,846 $ 6,814

Net loss attributable to shareholders$55,226,000 (-$1.42 per basic and diluted shacefhpared with $41,088,000
(-$1.73 per basic and diluted share) in the samegef 2014.

The $14,138,000 negative variance (favourable megaf $0.31 per basic and diluted share) was talgn
due to:

o $19,107,000 unfavourable variance caused by impaitrof a licence and of goodwiill;

o $11,411,000 unfavourable variance in depreciati@hamortization expenses; and

o $2,721,000 unfavourable variance in restructuriogfs; impairment of assets and others;

partially offset by:

0 $17,964,000 increase in adjusted operating incame;

o $2,204,000 favourable variance in the Corporatishare of loss of associated corporations.
The calculation of the per-share loss was baseatlweighted average of 38,827,404 outstanding dilstares
for the year ended December 31, 2015 and 23,770@Qs6tanding diluted shares for the year ended
December 31, 2014. The increase in the weightechgeenumber of outstanding diluted shares was altiget

issuance of 19,434,629 Class B Shares on Marcl2@I% upon closing of a subscription rights offeriog
existing shareholders.

Depreciation of property, plant and equipment and anortization of intangible assets: $33,515,000, an
$11,411,000 (51.6%) increase. The increase waslyrdtie to the addition of the property, plant agdipment and
intangible assets acquired from MELS and in thausitipn of magazines from Transcontinental.

Financial expenses$4,104,000, a $127,000 decrease due mainly to amrantageous rates on floating rate debt in
2015 compared with the fixed rates paid by the @eon during most of the previous year. That taable
variance was partially offset by recognition in firet quarter of 2015 of interest charges relatethe $100,000,000
credit facility extended by QMI and the recognitiohan interest expense related to pension plariséal 2015,
whereas interest revenues related to pension plaresrecorded in fiscal 2014.

Operational restructuring costs, impairment of assts and others: $6,315,000 in fiscal 2015, compared with
$3,594,000 in 2014, a $2,721,000 increase.

In 2015, the Corporation recorded $6,253,000 inrapEnal restructuring costs in connection withffsta

reductions and the discontinuation of the publaratiof six titles, including $2,798,000 in the

Broadcasting & Production segment, $2,920,000 ire thlagazines segment, and $535,000 in the
Film Production & Audiovisual Services segment.
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. In the same period, the Corporation recorded $&89i0 professional fees and integration costs imeation
with the acquisition of MELS and the acquisitionnehgazines from Transcontinental.

. In 2015, the Corporation also recorded a $627,@00, gncluding interest, in connection with the clusion of
the legal dispute with Bell ExpressVu.

. In 2014, the Corporation recorded $811,000 in msifmal fees and $1,382,000 in building transfgegan
connection with the acquisition of MELS. The Comuan also recorded professional fees totallings$d@o0 in
connection with the closing of the acquisition dfrhagazines from Transcontinental.

. In 2014, the Corporation recognized an $832,000qash impairment charge in connection with its siment
in the “SUN News” specialty service.

e Impairment of a licence and of goodwill: $60,107,000 in 2015, compared with $41,000,000 0d42 a
$19,107,000 unfavourable variance.

During the third quarter of 2015, the Corporatimmpleted the annual update of its strategic plarttHfe next
three years. Market conditions in the televisioduistry, particularly the continuing pressure on eatising
revenues, led the Corporation to perform an impaimmrest on its Broadcasting & Production cash-gimg
unit ("CGU”). The Corporation concluded that theaeerable amount, based on value in use, of thad®asting

& Production CGU was less than its carrying amoédn$60,107,000 non-cash impairment charge was decbr
with respect to the broadcasting licence, includh®®,054,000 without any tax consequences ($32)862n
2014, including $16,231,000 without any tax conseges). In 2014, an $8,538,000 non-cash goodwill
impairment charge, without any tax consequences, also recognized. The Corporation used an 11.@4epr
discount rate and a 0.0% perpetual growth rateatoutate the recoverable amount (11.0% pre-taxodiscrate
and 1.0% perpetual growth rate in 2014).

Income tax recovery:$7,818,000 (effective tax rate of 13.8%) in 201dmpared with $8,753,000 (effective tax rate
of 21.1%) in 2014.

. In 2015, the effective tax rate was lower thanGeporation’s statutory tax rate of 26.9%, maingcause of
the non-deductible portion of the licence impairtngrarge.

. In 2014, the effective tax rate was lower than@logporation’s statutory tax rate of 26.9%, primaliEcause of
the non-deductible portion of the goodwill and tice impairment charges, partially offset by thepg@oation’s
share of the tax savings generated by the loss&O@ Television G.P. (“ROC Television,” formerly SU
News General Partnership) during the period. Ad,welight of developments in tax audits, jurisgaince and
tax legislation, the Corporation reduced its defeiax liabilities by $1,169,000.

Share of loss of associated corporation$6,134,000 in 2015, compared with $8,338,000 ind2@ie $2,204,000
favourable variance was mainly due to a decrea#ieeiitCorporation’s share of loss of ROC Televidaiowing the

discontinuation of the operations of the “SUN Newspecialty service on February 13, 2016. 2014,

ROC Television’s loss included a write-down of #tennel’s property, plant and equipment. This faable factor
was partially offset by the weaker financial reswf an investment in a television company in 26@Bpared with
2014.

Non-controlling interest: $259,000, compared with nil in 2014.
Non-controlling interest consists in the minorityaseholder's share of the net income of a corpamaiin which

TVA Publications inc. holds a 51% interest and Wwhiperates certain magazines acquired in the atquoiof
magazines from Transcontinental.



SEGMENTED ANALYSIS

Broadcasting & Production

Operating revenues:$428,526,000, a $48,348,000 (12.7%) increase, piinthie to:
0 increase in the subscription revenues of “TVA Spbmvhich more than doubled;
0 increase in the advertising revenues of “TVA Spbitdich more than tripled; and

0 10.9% increase in the combined subscription reverafethe other specialty services, including
“MOI&cie,” “Casa,” “addik’™” and “LCN,” which grew by 25.4%, 13.6%, 11.6% and
9.2% respectively;

partially offset by:
0 5.3% decrease in TVA Network’s revenues becauseeofollowing factors:
0 5.1% decrease in advertising revenues; and

0 decrease in revenues from the Local Programmingdwgment Fund, which was
terminated in September 2014.

French-language market ratings

TVA Group’s total market share for the period ofidary 1 to December 31, 2015 was 34.1%, compargd3&i0%
in the same period of 2014, a 2.1-point increase.

TVA Group’s specialty services had a combined ntaskare of 11.3% in 2015, compared with 9.3% inghme
period of 2014, a 2.0-point increase. “TVA Sporssdod out with a 1.6-point increase. Most of thieeotspecialty
services also increased or maintained their mathate.

With a 3.5% share, the 24-hour news and publicraffzhannel “LCN” was ahead of its main rival, “RDWhich
ended the year with 3.1%.

TVA Network remains in the lead with a 22.8% markkare, more than its two main over-the-air rivambined.
TVA Network carried 18 of the 30 most-watched peogs in Quebec in 2015, including Voix, which attracted
more than 2.7 million viewers, ahgs beaux malaisesdlLe Banquierwhich each drew nearly 2 million viewers.



Table 4
French-language market ratings
(Market share in %)

Year 2015 vs 2014

2015 2014 Difference
French-language conventional broadcasters:
TVA 22.8 22.7 0.1
SRC 12.2 13.0 -0.8
\Y, 7.4 7.9 -0.5
42.4 43.6 -1.2
French-language specialty and pay services:
TVA 11.3 9.3 2.0
Bell Media 17.8 19.3 -15
Corus 7.5 7.3 0.2
SRC 4.6 4.7 -0.1
Others 5.2 4.8 0.4
46.4 45.4 1.0
Total English-language channels and others: 11.2 11.0 0.2
TVA Group 34.1 32.0 2.1

Source: Numeris - French Quebec, January 1 to Deeer®1, 2015, Mon-Sun, 2:00 — 2:00, All 2+.

Operating expenses$402,934,000, a $42,484,000 (11.8%) increase.
. The increase was due primarily to:

0 106.2% increase in the operating expenses of “T\WArS” as a result of the broadcast of a full
season of National Hockey League (“NHL") games,luding the Stanley Cup playoffs, and
variable costs related to the 147.3% increasedrthiannel’'s operating revenues;

partially offset by:

0 9.8% decrease in operating expenses at TVA Netwlork to the introduction of an expense
reduction plan, lower commercial production voluroertain savings in variable costs related to
lower revenues, and the fact that in 2015 thereeweo additional expenses generated by
adjustments to prior-year broadcast licence costs.

Adjusted operating income:$25,592,000, a $5,864,000 (29.7%) favourable veeatue primarily to:

0 increase in adjusted operating income at TVA Nekwarainly as a result of lower content costs
and the expense reduction plan introduced in tbergequarter of 2015; and

0 47.9% increase in adjusted operating income atsfiezialty services other than “TVA Sports,”
caused primarily by the increase in subscriptisenees;

partially offset by:



0 increase in the adjusted operating loss of “TVA r8gobecause the subscriber base and
per-subscriber fees have not yet reached their dotential, whereas the full costs of quality
programming and related investments have beenrguatur

Analysis of cost/revenue ratio: Employee costs and the cost of purchases of goods services for the
Broadcasting & Production segment’s activities (egped as a percentage of revenues) were relatsteble,
decreasing from 94.8% in 2014 to 94.0% in 2015.

Magazines

Operating revenues:$106,457,000, a $43,843,000 (70.0%) increase pityrdare to:

0 added revenues since the acquisition of magaziogs Transcontinental;

partially offset by:

o 13.5% decrease in newsstand revenues, mainly in theafisitpcategories:

o Women’s: -18.8%

o Entertainment: -13.2%; and

0 8.9% decrease in advertising revenues, due mainlyéoWlomen’s (-25.8% and Entertainment
(-21.9%) categories, despite higher advertisingmees at the specialty magazines and new media.

!Excluding the titles acquired from Transcontinental

Canada Periodical Fund

The Government of Canada created the Canada Retliddind (“CPF”) on April 1, 2010. The CPF providiesncial
assistance to the Canadian magazine and non-deilspaper industries so they can continue to prodcue
distribute Canadian content. All assistance reldtedhis program is fully recorded under operatiegenues. It
amounted to 11.3% of the segment’s operating reaefar fiscal 2015 (11.9% in 2014).

Readership and market share statistics
According to the new Vividata multiplatform readdgs metric, TVA Group is Canada’s largest magazioblisher.
Its French-language titles attract 3.2 million ripiittform readers per issue and its English-languites more than

8.1 million multiplatform readers per issue.

The showbiz and celebrity news magazmédoursis the Nol weekly in Quebec with nearly 600,000tiplatform
readers per week.

Among monthliesCoup de poucés the print magazine with the largest readerghiQQuebec with over 1.1 million
readers in print. It reaches a total of 1.4 millieaders across all platforms.

On the English sideCanadian Livingis Canada’s most widely read English-language wosnmagazine with close
to 3.2 million multiplatform readers, whil€éhe Hockey Newss the top destination for Canadian sports farth wi
nearly 2.1 million multiplatform readers.

Source: Vividata, Q2 2015, Total Canada, 12+

Operating expenses$98,721,000, a $45,805,000 (86.6%) increase dueapity to the addition of the operating
expenses of the acquired magazines.
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Adjusted operating income:$7,736,000, a $1,962,000 (-20.2%) unfavourableavag due mainly to the decrease in
the magazines’ operating revenues for comparabtmmiaes, partially offset by the addition of thguated operating
income of the acquired magazines.

Analysis of cost/revenue ratio:Employee costs and the cost of purchases of gandiservices for the Magazines
segment’s activities (expressed as a percentagevefues) were 92.7% in 2015, compared with 8452014. The
increase was mainly due to the decrease in nevisstaenues and advertising revenues, as well dsthagsition
costs related to integration of the acquired magexzi

Acquisition of magazines from Transcontinental

On April 12, 2015, TVA Publications inc. closed anquisition of magazines from Transcontinental imol it
acquired 14 magazines, four of which are owned @metated in partnership, as well as three websitiestom
publishing contracts and book publishing operatidias a purchase price of $56,286,000 in cash,utliog a
$786,000 final adjustment contingent upon a predeted working capital target agreed to by theipart

The 14 acquired titles includeoup de pouce, Canadian Living, Décormag, Styld@ahe, Canadian Gardenirand

The Hockey News TVA Publications inc. also acquired an effectivesl% interest in
Les Publications Groupe-TVA Hearst inc., givingcantrol of the titlesElle Canadaand Elle Québecas well as a
50% interest in Publications Senior inc., whichrapes the_e Bel AgeandGood Timesrands.

The Corporation was able to realize a positive rioution from the new titles acquired in 2015, aligh certain
transitional operational costs remain high. Thasg&sshould decrease in the coming quarters omegration of the
acquired magazines into existing operations has bempleted.

Film Production & Audiovisual Services

The acquisition of MELS on December 30, 2014 géseto the following variances in operating results
o $60,120,000 favourable variance in operating regenu
o $46,058,000 unfavourable variance in operating eseg and
o $14,062,000 favourable variance in the segmenjisstetl operating income.

Soundstage and equipment leasing accounted fo?68f3he segment’s operating revenues in 2015,ezkog the
original budget forecasts. Activities related tosfpooduction services also outperformed the Cotjmra budget
forecasts. However, activities related to visué @b services were below expectations and felitsifahe segment’s
potential in this area.

The significant contribution from soundstage andiigapent leasing in 2015 was generated largely byoma
productions such as the Hollywood productioBsory of Your Love directed by Denis Villeneuve, and
20" Century Fox’sX-Men Apocalypseas well as coproductions with France. Projectéization rates are high for all
of MELS’ film production facilities and equipmergnd management expects them to remain strong inpbeming
seasons.

The American filmsRaceandFallen, which will be released in theatres in 2016, drprestigious Franco-Canadian
seriesVersailles which has been airing on Canal + in France sfatte2015 and on Super Ecran in Canada since
December 2015, used MELS'special effects resouandsexpertise in 2015. Moreover, Season tw@akailleshas
already been confirmed by Canal +.

MELS was also involved in producing Adele’s Hell@eo, directed by Xavier Dolan. The 35mm negativesw
developed at MELS’ photochemical lab, the only oféts kind in Canada. MELS also provided equipmfentthe
shoot, such as cameras and lighting, as well aproaliction services, including colour correction.
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2015/2014 FOURTH QUARTER COMPARISON
Analysis of consolidated results of TVA Group
Operating revenues:$165,429,000, a $35,635,000 (27.5%) increase.

. $6,789,000 (5.8%) increase in the Broadcasting &dBction segment (Table 2) essentially due to the
significant revenue growth generated by the spgcéalrvices, particularly “TVA Sports.”

. $17,202,000 (112.6%) increase in the Magazines seg(iTable 2) primarily due to the favourable intpafc
the acquisition of magazines from Transcontinentdtjch was partially offset by a 12.8% decrease in
newsstand revenues and a 2.6% decrease in achgrésienues at the other magazines.

. $11,754,000 increase in the Film Production & Awdinal Services segment (Table 2) due to the achdf
operating activities related to the acquisitioMiELS.

Adjusted operating income:$16,846,000, a $10,032,000 (147.2%) favourableawas.

. $8,940,000 favourable variance in the Broadcasg&inBroduction segment (Table 3) caused mainly by the
improved adjusted operating results of the specidtvices, particularly “TVA Sports” and “LCN,” drthe
13.2% increase in TVA Network’s adjusted operatimgpme.

. $112,000 favourable variance in the Magazines segifi@ble 3) due mainly to the addition of the atial
operating results of the acquired magazines, whiels partially offset by the decrease in the segiment
revenues, excluding the acquired magazines.

. $980,000 favourable variance in the Film ProductrAudiovisual Services segment (Table 3), directly
attributable to the adjusted operating income gapdrby the operations integrated as a resulteoftiguisition
of MELS.

Net loss attributable to shareholders$1,472,000 (-$0.03 per basic and diluted sharé)erfourth quarter of 2015,
compared with $4,418,000 (-$0.19 per basic andeatilghare) in the same period of 2014.

. The $2,946,000 ($0.16 per basic and diluted stiacedase was essentially due to:
o $10,032,000 increase in adjusted operating income;

o $1,639,000 favourable variance in the Corporati@tiare of loss of associated corporations;
and

o $768,000 favourable variance in financial expenses;
partially offset by:
o $7,224,000 unfavourable variance in depreciatiahamortization expenses; and
o $2,323,000 unfavourable variance in the incomestgense.
. The calculation of per-share results was basedwaighted average of 43,205,535 outstanding dilsteates
for the quarter ended December 31, 2015, and 230@80outstanding diluted shares for the same pefod

2014. The increase in the weighted average numbeutstanding diluted shares was due to the issuahc
19,434,629 shares, as described in the 2015/204&Adial year comparison above.
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Depreciation of property, plant and equipment and anortization of intangible assets:$12,757,000, a $7,224,000
(130.6%) increase from the same quarter of 2014.ifitrease was due primarily to the revision inftheth quarter
of 2015 of the useful lives of some of the propeptant and equipment acquired from MELS on Decer3be 2014,
in addition to the factors noted in the 2015/20hdricial year comparison above.

Financial expenses$290,000, a $768,000 decrease caused essentiallyftmeign exchange gain recorded in the
guarter ended December 31, 2015, whereas a foesigfmange loss was recorded in the same periodlef. 2More
advantageous rates on floating rate debt in thettfoguarter of 2015, compared with the fixed rgtesd by the
Corporation in most of the same quarter of 2014¢eved¢so a factor in the decrease.

Operational restructuring costs, impairment of assts and others: $3,436,000 in the three-month period ended
December 31, 2015, compared with $3,485,000 isdinee period of 2014, a $49,000 favourable variance.

. In the fourth quarter of 2015, the Corporation rded $3,293,000 in operational restructuring casts
connection with staff reductions, the voluntaryreghent program and the discontinuation of the igakibn of
six titles, including $2,059,000 in the Broadcagtif Production segment, $1,038,000 in the Magazines
segment, and $196,000 in the Film Production & Audiual Services segment.

. In the same period, the Corporation recorded $@0i0(rofessional fees and integration costs imegtion
with the acquisition of MELS and the acquisitionnefgazines from Transcontinental.

. In the fourth quarter of 2014, as detailed in t94%22014 financial year comparison above, the Qatjzm
recorded professional fees and transfer taxesrinamiion with the acquisition of MELS and the asifion of
magazines from Transcontinental. Those expensaierh$2,599,000.

. During the same quarter, the Corporation recognae®832,000 non-cash impairment charge in cororecti
with its investment in “SUN News” specialty service

Income tax expense$265,000 (effective tax rate of 73.0%) in the fouwguiarter of 2015, compared with income tax
recovery of $2,058,000 (effective tax rate of 63) 1#the same period of 2014.

. In the fourth quarter of 2015, the effective takxeravas higher than the Corporation’s statutory ra@e of
26.9%, mainly because of permanent differencesel® non-deductible items.

. In the fourth quarter of 2014, the tax rate wahaighan the Corporation’s statutory tax rate 26 mainly
because of a $689,000 reduction in the deferredniectax liability in light of the evolution of taauditing,
jurisprudence and tax legislation. The Corporasoshare of the tax savings generated by the loskes
ROC Television during the period was also a facldrose two factors were partially offset by pernrane
differences related to non-deductible items.

Share of loss of associated corporations$1,575,000 in the fourth quarter of 2015, compangth a loss of
$3,214,000 in the same period of 2014. The $1,889@vourable variance was due to the same faatotlsose noted
in the 2015/2014 financial year comparison above.

Non-controlling interest: $5,000 for the three-month period ended DecembePB15 compared with nil for the
same period of 2014.

Non-controlling interest consists in the minoritaseholder's share of the fourth quarter 2015 st lof a

corporation in which TVA Publications inc. holds54% interest and which operates certain magaziogsired as
part of the acquisition of magazines from Transic@nttal.
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SEGMENTED ANALYSIS
Broadcasting & Production
Operating revenues:$122,962,000, a $6,789,000 (5.8%) increase, priynduie to:

o higher operating revenues at “TVA Sports,” whichregmsed its advertising revenues by 18.8% and
its subscription revenues by 13.1%;

0 19.0% increase in the combined subscription reverafethe other specialty services, including
“LCN,” “MOI&cie,” “Casa” and “addik’,” which grew by 35.9%, 18.9%, 16.9% and 13.6%
respectively; and

0 53.2% increase in revenues from the TVA Films divis operations, driven largely by the
Video/DVD/Blu-ray category.

French-language market ratings

TVA Group’s total market share for the period oft@er 1 to December 31, 2015 was 32.5%, compargd3&i2%

in the same period of 2014. TVA Group’s speciatigvices accounted for the 0.3-point increase, grgulieir market
share from 9.7% to 10.0%. The market share of #vesrand public affairs channel “LCN” increased by points to
3.4%. TVA Network remains in the lead with a 22.%ffrket share, more than its two main over-the-amls

combined. Its original drama&u secours dBéatrice, Boomerang, O’, Pour Saramd Yamaskaall attracted more
than a million viewers. TVA Group demonstrateddlsar leadership in news again on federal eleatight 2015.

The combined viewership of TVA Network and the “LCspecialty service broke through the million-viewaark

on several occasion, peaking at a record audiefnoeaply 1.5 million.

Table 5
French-language market ratings
(Market share in %)

Fall 2015 vs 2014

2015 2014 Difference
French-language conventional broadcasters:
TVA 22.5 22.5 -
SRC 13.0 13.3 -0.3
\Y, 8.0 8.4 -0.4
43.5 44.2 -0.7
French-language specialty and pay services:
TVA 10.0 9.7 0.3
Bell Media 17.9 18.7 -0.8
Corus 7.7 6.7 1.0
SRC 4.9 4.5 0.4
Others 4.9 4.7 0.2
45.4 44.3 1.1
Total English-language channels and others: 11.1 115 -04
TVA Group 325 32.2 0.3

Source: Numeris - French Quebec, October 1 to Deeer®1, 2015, Mon-Sun, 2:00 — 2:00, All 2+.
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Operating expenses$108,949,000, a $2,151,000 (-1.9%) decrease doeply to:

0 3.7% decrease in the operating expenses of théafipeservices, mainly because of savings in
content costs at “TVA Sports”; and

0 2.2% decrease in operating expenses at TVA Netgenlerated primarily by the operating cost
reduction plan;

partially offset by:

o higher operating expenses at the TVA Films divisiwhich registered increased activity in the
fourth quarter of 2015 compared with the same guaft2014.

Adjusted operating income $14,013,000, an $8,940,000 (176.2%) favourabt@nee due primarily to:

o0 improved adjusted operating results at “TVA Spbrssentially due to the above-noted increase in
its operating revenues;

0 79.6% increase in adjusted operating income adtier specialty services, mainly reflecting higher
subscription revenues; and

0 13.2% increase in adjusted operating income at Néwork, mainly as a result of the operating
cost reduction plan.

Analysis of cost/revenue ratioEmployee costs and the cost of purchases of gaudisexvices for the Broadcasting
& Production segment’s activities (expressed asragmtage of revenues) decreased from 95.6% ifotith quarter
of 2014 to 88.6% in the same period of 2015. Theretese was due primarily to higher operating regerat the
specialty services, as reported above, combineld iiter operating expenses as a result of the egesduction
plan.
Magazines
Operating revenues:$32,477,000, a $17,202,000 (112.6%) increase, piintue to:

o0 addition of the revenues of the magazines acqtiiced Transcontinental on April 12, 2015;

partially offset by:

0 12.8% decrease in newsstand revenues, mainly in theafsitpcategories:

o Women’s: -37.3%

o Decorating/cooking: -16.7%

0 Specialty: -12.4%

o Entertainment: -8.2%; and

0 2.6% decrease in advertising revenues, mainly at therimment magazines.

!Excluding the titles acquired from Transcontinental

Operating expenses$30,624,000, a $17,090,000 (126.3%) increase dneaply to the addition of the operating
expenses of the acquired magazines.
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Adjusted operating income: $1,853,000, a $112,000 (6.4%) favourable variange rdainly to the addition of the
adjusted operating results of the acquired magazimertially offset by the impact of the decreas¢hie segment’s
operating revenues, excluding the acquired magszine

Analysis of cost/revenue ratioEmployee costs and the cost of purchases of gandiservices for the Magazines
segment’s activities (expressed as a percentagevefiues) increased from 88.6% in the fourth quarte014 to

94.3% in the same period of 2015. Excluding thedatpf the acquired magazines, the increase wadyrie to the
decrease in newsstand revenues and advertisinguese

Film Production & Audiovisual Services
The acquisition of MELS gave rise to the followiariances in operating results:
o $11,754,000 favourable variance in operating regenu
o $10,774,000 unfavourable variance in operating esgg& and
o $980,000 favourable variance in the segment’s &tjusperating income.

Soundstage and equipment leasing accounted fo¥b6f4he segment’s operating revenues during treetmonth
period ended December 31, 2015.

Adjusted operating results for the fourth quarteP®15 were in line with the Corporation’s budgetefcasts. The
fourth quarter is traditionally less busy than #eeond and third quarters, especially for soundstag equipment
leasing. During the last quarter, that line of bhess benefited from the filming of the AmericaniesgQuanticq
broadcast since September 2015 on the ABC netwotkeé US and CTV in Canada. Postproduction actiwitilso
posted strong results, particularly audio postpetidn and film laboratory services.

2014/2013 FINANCIAL YEAR COMPARISON

The table below shows the Corporation’s operatasylts for the years ended December 31, 2014 atigt 20

Table 6
Comparative consolidated results for 2014 and 2013
(in thousands of dollars)

Years ended December 31

2014 2013
Operating revenues:
Broadcasting & Production $ 380,178 $ 386,009
Magazines 62,614 61,964
Intersegment items (3,452) (3,157)

$ 439,340 $ 444,816

Adjusted operating income:
Broadcasting & Production $ 19,728 53,023
Magazines 9,698 7,547
$ 29,426 $ 60,570

Total assets $ 602,032 $ 522,051
Non-current liabilities 90,199 24,313
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SEGMENTED TREND ANALYSIS FOR YEARS ENDED DECEMBER 31, 2013, 2014 AND 2015
Broadcasting & Production
Operating revenues

The Television & Production segment has recordextaijng revenue growth in the order of 11.0% okliergast three
years. The increase was driven by the specialtyicesy, whose combined operating revenues rose bio87
“TVA Sports” more than quintupled its revenues owhis period, accounting for 93.9% of the growttheT
“MOI&cie,” “Prise 2,” “Casa” and “addik” specialty services grew their revenues by 59.8%2%, 17.0% and
15.5% respectively. However, television audiences feagmenting across the various content deliydagforms,

including the Internet and video on demand. Degpite trend, TVA Group was able to increase itskaashare
because of the specialty services, which more tftaet the decrease in TVA Network’s market shdree new

landscape is also reflected in the 11.7% decrea3®A Network’s revenues over the past three yeara result of a
9.5% decline in advertising revenues since 2018. dikcontinuation in the third quarter of 2013 té bperations of
the TVA Boutiques division, which was engaged imieoshopping and online shopping, also partiallpeifithe

growth at the specialty services.

Adjusted operating income

The segment’s adjusted operating income decreasbil. 5% during the period. TVA Network accounted fost of
the decrease. Its adjusted operating income feB6$% as a direct result of the decrease in adirggtrevenues. The
adjusted operating loss of the specialty servitesiacreased as a result of higher spending ogranaming, mainly
at “TVA Sports.”

Magazines

Operating revenues

The Magazines segment’s operating revenues inadnas&1.8% during the period. Excluding the favileampact
of the acquired magazines, operating revenues tleseased by 7.6% since 2013, essentially becduse25.2%
decline in advertising revenues. The entire Camadiagazine industry has seen a downward trend vertasing
revenues. Despite strong competition, with the medumagazines TVA Group has become Canada’s farges
magazine publisher.

Adjusted operating income

Excluding the favourable impact of the acquired azges, the segment’s adjusted operating incomeléareased
by 35.0% since 2013. To offset the decline in ‘itiadal” revenues, the Corporation invested in nbrand
management projects aimed at generating new revenesgms. Operating expenses, including printird) fdming,
advertising and marketing, and general administagxpenses, had to be reduced to protect the s¢groperating
margins.

Film Production & Audiovisual Services

Operating revenues

The acquisition of MELS enabled the Corporationdigersify its revenue streams and to increase [srating
revenues by $60,120,000 in fiscal 2015.

Adjusted operating income

The acquisition also generated an additional $2400® in adjusted operating income for the Corpanan 2015.
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CASH FLOWS AND FINANCIAL POSITION

Table 7 below shows a summary of cash flows relatedperating activities, investing activities afidancing
activities:

Table 7
Summary of the Corporation’s cash flows
(in thousands of dollars)

Years ended
December 31

Three months ended
December 31

2015 2014 2015 2014
Cash flows related to operating activities $ 95,294 % 36,686 $ 8,459 $ 9,478
Issuance of share capital, net of transaction costs 108,633 - - -
Net business acquisitions, net of cash (57,147) (116,616) (786) (116,115)
Additions to property, plant and equipment
and intangible assets (26,542) (24,647) (7,369) (5,050)
Net change in investments (2,620) (6,459) - (1,911)
Other (739) (769) (14) (618)
Reimbursement of (increase in) net debt $ 116,879% (111,805) $ 290 $ (114,216)

December 31, 2015

December 31, 2014

At period end:

Long-term debt $ 68,812 $ 72,757
Derivative financial instrument 814 547
Short-term debt 4,219 938
Credit facility from parent corporation - 100,000
Bank overdraft - 4,486
Less: cash (11,996) -
Net debt $ 61,849 $ 178,728

Operating activities

Cash flows provided by operating activities$58,608,000 increase during fiscal 2015 due mamly

o0 $43,714,000 favourable net change in non-cash tadarelated to operations, mainly because of
favourable variances in rights payable, in accopaig@ble and accrued liabilities, in defined bdnefi
assets and liabilities, in current tax assets aflities, and in deferred revenues;

0 $17,964,000 increase in adjusted operating income;

partially offset by:

o $2,721,000 increase in restructuring costs, impaitnof assets and other costs.

Working capital of TVA Group: $10,248,000 as at December 31, 2015 compared wihtive $33,062,000 as at
December 31, 2014. The $43,310,000 favourable nvegianainly reflects an increase in cash and acsaeneivable,
as well as repayment of the credit facility extehddy the parent corporation following an issuantshares upon
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closing of a subscription rights offering to existi shareholders in the first quarter of 2015, phytioffset by
increases in accounts payable and accrued ligBilith broadcast rights payable, and in deferreeimges.

Investing activities

Additions to property, plant and equipment and intangible assets:$26,542,000 in 2015, compared with
$24,647,000 in 2014. The $1,895,000 (7.7%) increese caused mainly by the expenditures requirddviiolg the
acquisition of MELS, which were partially offset lay decrease in expenditures that were necessa2@lin for
installation of the technical infrastructure reguirfor the launch of “TVA Sports 2" following thecquisition of
broadcast rights to NHL games.

Business acquisitions$57,447,000 in fiscal 2015 consisting of $56,286,ft4 the acquisition of magazines from
Transcontinental and $1,161,000 paid as a finalsaigient in connection with the acquisition of MEWS.2014, the
Corporation spent $116,616,000 on business adguisjtincluding $116,115,000 for the acquisitionMELS and
$501,000 paid as a final adjustment in connectiith the acquisition of Les Publications Charron & @c.

As part of the acquisition of magazines from Tramsimental, the Corporation simultaneously transférthe
acquired book publishing operations to Sogides @raucorporation under common control, for the egjeint of the
price paid, namely an agreed price of $720,000udieg $300,000 in cash and a $420,000 accounivaue.

Net change in investments$2,620,000 in fiscal 2015, compared with $6,459,802014. In 2015, the Corporation
made a $2,891,000 capital contribution to ROC Tislem ($6,958,000 in 2014) and received $271,008ted to
other investments ($499,000 in 2014).

Financing activities

Long-term debt (excluding deferred financing cost$}elatively stable at $73,797,000 as of December2B15,
compared with $74,737,000 as of December 31, 2014.

On November 3, 2014, TVA Group amended the terndscanditions of its bank credit facilities to inase the size
of its revolving credit facilities from $100 millioto $150 million, to extend their term by 2 yeargil February 24,
2019, and to replace the existing $75 million tdoan maturing on December 11, 2014 by a new tewn lof an
equivalent amount maturing on November 3, 2019, wiuarterly amortization payments commencing on
December 20, 2015. TVA Group also granted a seconitall of its movable assets and an immovablethgr on its
head office building as part of the amendment eftétms and conditions of its bank credit faciitie

On December 30, 2014, the Corporation obtained(®,$00,000 credit facility from QMI for the finamg of the

acquisition of MELS. This facility expired on Mar@®, 2015, and could be extended for an additi®alays at the
Corporation’s option. It bore interest at the rat®ted on the CDOR page of Reuters’ Monitor Serthet day for

bankers’ acceptances with a term to maturity simtdathe applicable maturity date (the CDOR rale}2.375% per
year. The credit facility was unsecured. Its teramsl conditions were approved by TVA Group’s indejse

directors. The Corporation used the net proceemin fts subscription rights offering to its sharetesk to pay down
that credit facility in the first quarter of 2015.
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Financial position as at December 31, 2015

Net available liquid assets$161,571,000, consisting of a $149,575,000 unusddhgailable revolving credit facility
and $11,996,000 in cash.

As at December 31, 2015, minimum principal paymentslebt in the coming years were as follows:

Table 8

TVA Group minimum principal payments on debt
Years ended December 31

(in thousands of dollars)

2016 $ 4,219
2017 6,562
2018 9,844
2019 53,172
Total $ 73,797

The weighted average term of TVA Group’s debt wggraximately 3.2 years as of December 31, 2015yda2s as
of December 31, 2014). The debt consisted entibélftoating-rate debt as of December 31, 2015 a@#42 The
Corporation is using an interest rate swap to sefuture interest expenses on a $38,500,000 poofidts secured
term loan, which bears interest at a floating rate.

The Corporation also has a $150,000,000 revolvirglit facility, which was renewed on November 312@nd
matures on February 24, 2019. As of December 315 20hd 2014, no amount was drawn on the revolviedit
facility except for letters of guarantee.

On December 30, 2014, the Corporation obtained(®,$00,000 credit facility from QMI for the finamg of the
acquisition of MELS. That facility expired on Mar@0, 2015 and could be extended for an additioBad&®/s at the
Corporation’s option. The Corporation used the preceeds from its subscription rights offering &y mown the
credit facility in the first quarter of 2015.

The Corporation’s management believes that the flasls generated on an annual basis by continujeyating
activities and by available sources of financingut be sufficient to meet future cash requirementsegard to
capital investments, working capital, interest pampts, debt repayment, pension plan contributiors dimidend
payments (or distribution of capital), and to migetommitments and guarantees.

Under its credit agreements, the Corporation igestiho certain covenants, including maintenanceeofain financial
ratios. As at December 31, 2015, the Corporatios iwa&ompliance with all the terms of its creditegments.
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Analysis of consolidated balance sheet as at Decesni31, 2015

Table 9

Consolidated balance sheets of TVA Group
Analysis of main variances between December 31, Z0and December 31, 2014

(in thousands of dollars)

December December
31, 2015 31, 2014 Difference  Main reason for difference
Assets
Accounts receivable $ 150,930 $ 136,811 $ 14,119 Impact of acquisition of magazines
from Transcontinental.
Licences and other 39,770 83,647 (43,877) Impact of recognition of impairment
intangible assets of broadcasting licence in 2015,
partially offset by impact of
acquisition of magazines from
Transcontinental and adjustments
related to the acquisition of MELS.
Goodwill 77,985 48,266 29,719 Increase related to  goodwill
recognized in connection with
acquisition of magazines from
Transcontinental, partially offset by
reduction in goodwill associated with
MELS following revision of purchase
price allocation.
Liabilities
Accounts payable and $ 112,914 $ 88,746 $ 24,168 Impact of strict cash management and
accrued liabilities acquisition of magazines from
Transcontinental.
Broadcast rights 88,867 45,660 43,207 Impact of spending on programming
payable for “TVA Sports”.
Deferred revenues 28,148 8,690 19,458 Impact of acquisition of magazines
from Transcontinental.
Credit facility from - 100,000 (100,000) Repayment of credit facility from the

parent corporation

proceeds generated by the
subscription rights offering.
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ADDITIONAL INFORMATION

Contractual obligations

As of December 31, 2015, material contractual aliams of operating activities included capital agment and
interest on debt, payments under broadcast andbdisbn rights acquisition contracts, and paymeuntsler other
contractual commitments, such as operating leasesefrvices and office space. These contractuajailins are
summarized in Table 10.

Table 10
Material contractual obligations of TVA Group as of December 31, 2015
(in thousands of dollars)

Less than More than
1 year 1-3 years 3-5 years 5 years Total
Long-term debt $ 4,219 $ 16,406 $ 53,172 $ - $ 9B,7
Payment of interet 2,573 4,236 1,258 - 8,067
Broadcast rights 212,301 175,542 141,974 343,90 908,721
Other commitments 15,901 20,540 7,592 3,657 ,6907
Total $ 234,994 $ 216,724 $ 203,996 $ 382,561 $38,275

Interest is calculated on a constant debt levelabgmithat as at December 31, 2015 and includesdiig fees on the revolving credit facility.

In 2013, QOMI and TVA Group reached a 12-year agexgmwith Rogers Communications for Canadian
French-language broadcast rights to NHL games. &ipgrexpenses related to this contract are rezednin the
Corporation’s operating expenses and total commmitsngelated to the contract have been includedhm t
Corporation’s commitments.

Pension plan contributions

The expected employer contributions to the Corpamat defined benefit pension plans and post-retaet benefit
plans will be $1,363,000 in 2016, based on the mexsntly filed actuarial report (contributions $#,683,000 were
paid in 2015).

Related party transactions

The Corporation entered into the following trangard with related parties in the normal course udibess. These
transactions were accounted for at the consideratjoeed between parties.

The Corporation sold advertising space and contetprded subscription revenues and provided ptayc
postproduction and other services to companiesrwaamon control and affiliated companies in thaltamount of
$103,567,000 ($81,947,000 in 2014).

The Corporation recorded telecommunications sersixsts, advertising space acquisition costs, psafeal service
fees and commissions on sales and news gathemvigesearising from transactions with companiesaurmbmmon
control and affiliated companies totalling $37,D08) ($34,559,000 in 2014).

The Corporation also recorded management feestpahent corporation in the amount of $4,320,00fistal 2015
($4,320,000 in 2014).
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ROC Television

On February 13, 2015, Sun Media Corporation, aaratfpn under common control, announced the digzoation
of the operations of the “SUN News” specialty seeviln 2015, the Corporation’s share of the SUN $lepecialty
service’s loss included costs related to the disicoation of operations.

In a corporate reorganization carried out in AR5, Sun Media Corporation was folded into QMI,ickhnow
holds 51% of SUN News General Partnership, the namehich was changed on September 30, 2015 to ROC
Television G.P.

In 2015, the Corporation continued making capitaitdbutions to ROC Television and a $1,760,006vedince was
recorded under accounts payable and accrued fiebilas at December 31, 2015 to cover costs relateithe
discontinuation of operations.

In 2015, the partners in ROC Television made atabpontribution of $5,900,000 ($14,200,000 in 20iAcluding
$2,891,000 from TVA Group ($6,958,000 in 2014).

Off-balance sheet arrangements
Guarantees

The Corporation has guaranteed a portion of thiduakvalues of certain assets under operatingetefs the benefit
of the lessor. If the fair value of the assetshat ¢nd of their respective lease terms is less tiain guaranteed
residual value, the Corporation is required to cengate the lessor for a portion of the shortfaibject to certain
conditions. As at December 31, 2015, the maximuhility in respect of these guarantees totalledr@pmately

$376,000, and the Corporation has recognized nouamion the consolidated balance sheet in relatmrhese
guarantees. In previous years, the Corporatiomtae no payments in respect of these guarantees.

In the normal course of business, the Corporatidere into indemnification agreements with thirdties as part of
certain transactions, including acquisition cortsdor goods, service agreements and leases. Tidsmnification

agreements require the Corporation to compensaethind parties for costs incurred as a result péctic

circumstances. The terms of these indemnificatigreements vary from transaction to transactiongdbamn the
contract terms. The nature of these indemnificatigreements prevents the Corporation from makinggaonable
estimate of the maximum potential amount it cowdddquired to pay to third parties for all of itsmomitments. In the
first quarter of 2014, the liability risk under sifec commitments, which totalled $4,700,000 at Beber 31, 2013,
was recognized in purchases of goods and services.

Capital stock

Table 11 below presents information on the Corpam& capital stock as at February 14, 2016. Initamd
414,121 Class B stock options of the Corporatiom @&26,200 QMI stock options were outstanding as of
February 14, 2016.

Table 11
Number of shares outstanding as at February 14, 261
(in shares and dollars)

Issued and Carrying

outstanding Amount
Class A common shares 4,320,000 $ 0.02
Class B shares 38,885,535 $ 5.33
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Risks and uncertainties

The Corporation operates in the communicationsstrgiuwhich has a variety of risk factors and utaieties. Due to
the risks and uncertainties outlined below, thepBmation’s operating environment and financial hssmay be
materially affected. These risks are not the omlgsthat may affect the Corporation. Other risks @mcertainties, of
which the Corporation is unaware, or deems nedégib this time, could also have a considerablatieg impact on
its financial position, operating results, caslwigor its activities.

Risks related to seasonality and fluctuation ofiitesof operations

The Corporation’s business is sensitive to genecahomic cycles and may be adversely affected eyctfelical
nature of the markets the Corporation serves, dsasedy local, regional, national and global eaoimconditions.
Seasonal variations in retail business influenee Glorporation’s financial results. In addition, tBeoadcasting &
Production segment has experienced and is expezteahtinue to experience significant seasonalitg tb, among
other things, seasonal advertising patterns arabeakhinfluences on people’s viewing habits.

Consequently, results of operations may fluctuagenmelly from period to period and the resultsaofy one period
are not necessarily indicative of results for fatperiods. Cash flow from operations may also flatt and are not
necessarily closely correlated with revenue redagniln particular, results of operations in argripd depend to a
large extent upon the production and delivery saleedf television programs and film projects.

The operating results of the Soundstage, EquipmedtPost-Production Business have varied in the pad may
vary in the future, depending on factors such a&stiming of new service introductions, the timinfjrevenue

recognition of longer term projects, increased cetitipn, timing of acquisitions, the ability of dosners to finance
projects, general economic factors and other factbhe Soundstage, Equipment and Post-Producticingss’

operating results have historically been signifisaimfluenced by the volume of business from thetion picture

industry, which is an industry that is subject éasonal and cyclical downturns, and, occasionaityk stoppages by
actors, writers and others. A few customers reptessdarge part of the Soundstage, Equipment ast-Pr@duction

Business’ revenues, impacting the ability to fostecavenue in a particular quarter.

In addition, because the Corporation’s operatiors labour intensive, its cost structure is highiyed and
improvements in the flexibility and competitivenedsts cost structure may be difficult to achieldring periods of
economic contraction, revenues may decrease wieleast structure remains stable, resulting inedsmd income.
Similarly, fixed costs, including costs associateith grid programming and television content, leaskbour,
depreciation and amortization expenses, accourg fignificant portion of the Corporation’s busimexpenses. As a
result of increases in grid programming and telemisontent costs, lease rates, labour costs drat@xpenditures,
the financial results of the Corporation may beeadgely affected.

Risks related to competition

Competition for advertising, customers, viewerstelners, readers, and distribution is intense amdes from
conventional television stations and networks, migcservices, radio, local, regional and nationawspapers,
magazines, direct mail, and other traditional comications and advertising media that operate inbgporation’s
markets. The Corporation expects competition tsipgrintensify and increase in each of its busirea®as in the
future. Added competition in the market could resulreduced advertising sales and subscribersrdneaease in
costs to acquire programming and, consequentlye lswnegative impact on revenues. Competitors iechioth
private companies and government-owned playersgesofrwhich have longer operating histories, greai@me
recognition, larger installed customer bases amatgr financial, technical, marketing and othepueses than the
Corporation. As a result, they may be able to redpmore quickly to new or changing opportunitieshihologies,
standards or customer requirements. Moreover, guldiwned stations benefit from strong financiapgort from
governments, while also maintaining access to tbeerising market and funding available for Canadia
programming. In addition, increasing consolidationthe Canadian media industry is creating comgetitwith
interests in multiple industries and media. Theoueses of some competitors may also give them aarddge in
acquiring other businesses or assets that the €digo might also be interested in acquiring. Hbokthe foregoing
reasons, there can be no assurance that the Copondll be able to compete successfully againstent or future
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competitors. Such competition could materially adety affect the Corporation’s business, operatiegults or
financial condition.

The soundstage and equipment rental and post-pgiodundustry is a highly competitive, service-oried business.
The Corporation does not have any formal long-ternexclusive service agreements with its clientssiBess is
generally awarded based on customer satisfactiom rgiiability, timeliness, quality and price. Tkecan be no
assurance that the Corporation will be able to oedpeffectively to the various competitive factaffecting the
soundstage and equipment rental and post-productiistries.

The Corporation competes with a variety of sourgistand equipment rental and post-production firsasne of
which have a national presence and, to a lessentixhe in-house operations of its major motioctyse studio
customers. Some of these firms and studios hawagrénancial marketing resources and have acHievligher
level of brand recognition than the Corporation.Hasthe future, the Corporation may not be ablecompete
effectively against these competitors merely onttasis of reliability, timeliness, quality and grior otherwise. The
Corporation may also face competition from compsinerelated markets that could offer similar gpesior services
to those offered by the Corporation. An increasirggmpetitive environment and the possibility thbastomers may
utilize in-house capabilities to a greater extenild lead to a loss of market share or price rednst which could
have a material adverse effect on the Corporatifimesicial condition, results of operations andgpects.

Risks related to loss of key customers in the Rhoduction and Audiovisual Services segment.

The Film Production and Audiovisual Services sedgragorimary customers are major motion picture sisicand
third party filmmakers. Historically, a materialrpentage of the Film Production and Audiovisuahvi®®s segment’s
operating revenues in each year have been denigadd limited number of customers, several of wraye foreign
customers, whose loyalty to Canada may be testexh whesented with more favourable production enwirents
outside Canada. The Corporation still expectsdhaigh percentage of the Film Production and Audiosd Services
segment’s revenues for the foreseeable futurecaitinue to come from a relatively small numbecuastomers.

In general, the Corporation does not have long-terrexclusive service agreements with its Film Rodidn and
Audiovisual Services segment’s customers. Businedsased primarily on customer satisfaction withatslity,
timeliness, quality and price. The Corporationngiie to predict if, or when, its customers wiltghase its services.
There can be no assurance that the revenues gahén@n key customers, individually or in the aggre, will reach
or exceed historical levels in any future periodthat the Corporation will be able to develop tieleships with new
customers.

Many of the major studios and other key custométbe Corporation have substantial capabilitiepgdform several
or all of the services performed by the Soundst&ggjipment and Post-Production Business. Theseomass

periodically re-evaluate their decisions to outseuthese services rather than perform them in-hduskecision by

key customers to move in-house services they ctlyrpaorchase from the Corporation could have a nsdtadverse

effect on the Corporation’s results of operationd financial condition. The Corporation can giveassurance that it
will continue to maintain favorable relationshipghwthese customers or that they will not be adlgraffected by

economic conditions.

Risks related to the Corporation’s ability to ad@pfast-paced technological change and to newelsliand storage
methods

The arrival of new technologies and proliferationawailable distribution platforms in the markets which the
Corporation operates, including video on demand lthternet, personal video recorders, smartphoteset
computers, and HD, Ultra HD, 3D and 4K televisialgso influences its operations. The entertainmedtistry in
general continues to undergo significant develogmeas advances in technologies and new methodsoofugt
delivery and storage, or certain changes in consto@eavior driven by these developments emerges@oars are
spending an increasing amount of time on the leteand on mobile devices, and are increasingly mgwontent on
a time-delayed or on-demand basis from the Inteoretheir televisions and on portable devices.s€htechnologies
and business models may increase audience fragiment&duce the Corporation’s ratings or have édwveese effect
on advertising revenues from local and nationalienaks. If the Corporation cannot successfully @xphese and
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other emerging technologies, it could have a nmatexiverse effect on its business, financial coomlitoperating
results, liquidity and prospects.

In addition, the post-production industry reliesaviy on technological developments. The systent eguipment
utilized by the Corporation in providing certaimgees to customers are subject to rapid technoctdgihange, as
well as evolving customer needs and industry stalsddn addition, competitors may introduce servieenbodying
new technology, which could render the CorporasoeXisting services less marketable or obsoleterehoain

competitive, the Corporation must ensure that ffsrimg integrates the latest technology develojethe industry,

including animation tools and techniques.

To accomplish this, it can either develop thesebiities by upgrading its proprietary software,igfhcan result in
substantial research and development costs, @nitseek to purchase third-party licenses, whichatsm result in
significant expenditures. In the event the Corporatseeks to develop these capabilities interndligre is no
guarantee that it will be successful in doing sothle event the Corporation seeks to obtain thandyplicenses, it
cannot guarantee that they will be available orgeonbtained, will continue to be available on comuiadly
reasonable terms, or at all.

There can be no assurance that the Corporatiobaitlble to conceive, develop, or acquire technocddinnovations
successfully or that the Corporation’s competitoils not successfully implement features or proguct their own
that are equivalent or superior to those of thep@a@tion or that make its technologies obsoleterddeer, the cost
associated with developing or acquiring new tecbglcan be significant. There can be no assuramae the
Corporation will have sufficient capital or be alideobtain sufficient financing to fund such cap#apenditures, or
that these costs will not have a material adveifeeteon its financial condition and operating riesu

Risks related to the Corporation’s ability to mést demands of its customers

The Corporation’s Film Production and Audiovisuan8ces segment is dependent on its ability to riemtcurrent
and future demands of its customers, which demamalisde reliability, timeliness, quality and pricg&ny failure to
do so, whether or not caused by factors withirdtstrol, could result in the loss of clients. Thex@o assurance that
claims would not be asserted and dissatisfied mete may refuse to place further orders in the tewkea significant
occurrence of loss as a result of a failure by Gmeporation to meet its customers’ expectationd witspect to
reliability, timeliness, quality and price, whiclowdd have a material adverse effect on the Corjmorat financial
condition, results of operations and prospects. Chgporation’s ability to deliver services withihet time periods
requested by customers depends on a humber ofdastome of which are outside of its control, iniohg equipment
failure, work stoppages or interruption in servitssthird party providers, including telephone,eimtet or satellite
service providers. In addition, because the Cotmmras dependent upon a large number of softwppdiGtions and
hardware for post-production and visual effectsises, an error or defect in the software, a failurthe hardware, a
failure of backup facilities or a delay in delivesf products and services could result in signiftbaincreased costs
for a project, and therefore losses to the Corpmrat clients.

Risks related to the launch of new specialty sesvic

The Corporation is investing in the launch of ngwedalty services in the Broadcasting & Productsagment.
During the period immediately following the launoh a new specialty service, subscription revenuesaiways
relatively modest, while initial operating expensegy prove more substantial. Furthermore, althdbhghCorporation
believes in the potential associated with thistegg there is a possibility that the anticipatedfipability could take
several years to materialize or may never mateegali

Risks related to changes in economic conditions

The revenues and operating results of the Corporatie and will continue to be influenced by theegal economic
environment and depend on the relative strengtheoEconomy in its markets, as well as local, mregji@and national
economic factors, since those affect the leveleleivision and magazine advertising revenues asasehe volume
of work available from the film and television irgtties in Canada and the U.S. An economic slowdowm
recession in the Canadian or U.S. economy coul@radly affect key national advertising accountspagers of
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advertising have historically reduced their adearg budgets during economic slowdowns. In addjtitme
deterioration of economic conditions could adversaffect payment patterns which could increase lithd debt
expense. During an economic downturn, there camd@ssurance that operating results and revenudésok,
prospects and financial condition would not be asklg affected.

Risks related to the possibility that the Corpords content may not attract large audiences andudience
fragmentation, limiting the Corporation’s ability generate advertising revenues.

Broadcasting operating revenues are derived irelpegt from advertising revenues. Advertising rexenare largely
dependent upon audience acceptance, which is ge lpart a function of the content and quality afterand is
influenced by factors such as reviews by critiaggnpotions, actors and other key talent, genre g@ediic subject
matter, audience reaction, quality and acceptaticett®er competing content in the marketplace, atility of
alternative forms of entertainment and leisurevits, general economic conditions, public tastegeneral, and
other intangible factors.

In addition, the markets in which the Corporatigrei@ates are experiencing a proliferation of avéglalistribution

platforms, including the Internet, wireless telepjiovideo on demand, mobile television and othehnelogies that
may be marketed in the future. The proliferationcable and satellite channels, advances in mobitevereless
technology, the migration of television audienceshie Internet and the viewing public’s increasedtiol over the
manner, content and timing of their media consuompthrough personal video recording devices hasalted in

greater fragmentation of the television viewing iande and a more difficult advertising sales envinent. In

addition, the increase in narrowcast programmind specialty services in Canada has caused the wtonal

television audience to become increasingly frageuknt

These factors continue to evolve rapidly and mameylkeeyond the Corporation’s control. It cannot ethe future
effects of these factors on its business, finaragaldition and results of operations. Lack of andéeacceptance for
the Corporation’s content, or shrinking or fragneehtaudiences, could limit its ability to generativeatising
revenues. If the Corporation’s ability to generatbsertising revenue is limited, it may need to digvyenew or
alternative financing sources in order to be abledntinue providing attractive television programgnfor broad
audiences. There can be no assurance that the r@opowould be able to develop new financing sesr@and any
such limitation on its ability to generate opergtirevenues, together with an inability to generadg financing
sources, could have a material adverse effectsdiusiness, financial condition and results of afiens.

Risks related to the fact that programming contesy become more expensive to acquire and productists may
increase

The most significant costs in television broadeagstire programming and production costs. Increasetpetition in
the television broadcasting industry, developmaifecting producers and distributors of programmaantent,
changes in viewer preferences and other develogneentd impact both the availability and the cdgprmgramming
content and the cost of production. Future increasevolatility in programming and production costaild adversely
affect operating results. Developments in cabléglige or other forms of distribution could alséfext both the
availability and the cost of programming and prdioucand increase competition for advertising exjkemes. As
well, the value of royalties payable pursuant t® @opyright Act are frequently decided by the Caghywr Board of
Canada during or even after the applicable periddch can cause retroactive increases in contestsco

Risks related to government requlation

The Corporation is subject to extensive governnregulation, mainly through the Broadcasting Act,ickhis

administered by the CRTC. Changes to, or more agye enforcement of, the regulations and polig@gerning

broadcasting or the introduction of new regulatigpdicies or terms of licence could have a mataftect on the
Corporation’s business, financial condition or tesof operations, which may have a material advérgpact on the
Corporation and its share price. Moreover, chamgeslting from the CRTC's interpretations of exigtipolicies and
regulations could also be materially adverse tadbgporation’s business, financial condition omutesof operations.
Since legal requirements change frequently, argesulp interpretation and may be enforced to vayyegrees in
practice, the Corporation is unable to predictutienate cost of compliance with these requirementheir effect on
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operations. Furthermore, the CRTC is the governnaettority responsible for issuing and renewingadizasting
licences and for the regulations governing the Gemabroadcasting system. The Corporation is stildeahe
CRTC's decisions in these areas and any decisiaferbg this organization that runs counter to thepGaation’s
positions and interests, including the failurednew any of its licences on as favourable termy, megatively affect
its activities and operating results.

In addition, the levels of the royalties payable thg Corporation are subject to change upon apjgitdy the
collecting societies and approval by the Copyrigbard. The Government of Canada may, from timeéne,t make
amendments to the Copyright Act to implement Calsaidéernational treaty obligations and for othétigations and
purposes. Any such amendments could result in trpdZation’s broadcasting undertakings being reguio pay
additional royalties for these licenses or be sttlifgadditional administrative costs associateth tie tariffs.

Government assistance risks

The Corporation takes advantage of several govarhpregrams designed to support production andilgigton of
televisual and cinematographical products and magapublishing in Canada, including federal andvpraal
refundable tax credits. There can be no assurd&iateite local cultural incentive programs which @@poration may
access in Canada will continue to be availabléénftiture or will not be reduced, amended or elatgd. Any future
reductions or other changes in the policies orsratieapplication in Canada or in any of its proeisién connection
with these government incentive programs, including change in the Quebec or the federal programsding for
refundable tax credits, could increase the costqfiiring and producing Canadian programs whichregaired to be
broadcasted and may have a material adverse effiettte Corporation’s business, financial condition results of
operations. Canadian content programming is aldgjest to certification by various agencies of thexdral
government. If programming fails to so qualify, tBerporation would not be able to use the prograomseet its
Canadian content programming obligations and thep@ation might not qualify for certain Canadiar taedits and
government incentives.

To ensure that the Corporation maintains minimuwelke of Canadian ownership under the Broadcastiogahd
other legislation under which it derives the benefitax credits and industry incentives, it haaceld constraints on
the issue and transfer of its shares. The Corporatitransfer agent may refuse to issue or regtbeertransfer of
shares if this would prevent the Corporation frootding its licenses. These constraints and transfgrictions may
adversely affect the liquidity of the Corporatio€$ass B Non-Voting Shares and may have an impatteir trading
price.

In addition, the Canadian and provincial governmetiirrently provide grants and incentives to attfaceign
producers and support domestic film and televigimduction. Many of the major studios and other &estomers of
the Film Production and Audiovisual Services segmas well as content producers for the Broadcgs&n
Production segment, finance a portion of their pmidn budgets through Canadian governmental ineent
programs, including federal and provincial tax é@®dThere can be no assurance that the governgrants and
incentive programs presently being offered to pgrdints in the film and television production inttyswill continue
at their present levels or at all. If such grantsneentives are reduced or discontinued, the lebelctivity in the
motion picture and television industries may beuped, as a result of which the Corporation’s resoftoperations
and financial condition might be adversely affected

Risks related to government incentives in locatiomside of Quebec and other influences

The successful tax credit model of Quebec and gbhevinces in Canada has been copied by otherdjatisns

around the world, including by many states in thatéd States of America. Some producers may sédeetions

other than Quebec to take advantage of tax credgrams they may conclude to be more or as atweaets those
Quebec offers. Other factors, such as the choickreftor or star, may also cause productions tfilined elsewhere
and may therefore have a material adverse effedherCorporation’s business, financial conditiord aasults of
operations.

28



Risks related to currency fluctuations and depecel@h the Film Production and Audiovisual Servisegment on
foreign currency and revenue from customers ouSalgada

Many of the customers of the Film Production anddiduisual Services segment have found Canada phatig
attractive because of the exchange rate of the diamalollar in relation to the U.S. dollar. The @dian to U.S.
dollar exchange rate has provided certain cosngavio U.S. based film producers obtaining prodactervices in
Canada. There can be no assurance that favoureditarege rates will continue. Fluctuations in cueseexchange
rates could decrease the production activity inadanof the customers of the Corporation and adiyeedtect its
results of operations and financial condition. TWarporation cannot predict the effect of excharage fluctuations
upon its future operating results.

Risks related to intellectual property rights

The Corporation must protect its proprietary tedbgyp and operate without infringing upon the irgetual property

rights of others. The Corporation relies on a coration of patent, copyright, trademark and tradwetdaws and

other intellectual property protection methods $tablish and protect its proprietary technologye§ensteps may not
protect the Corporation’s proprietary informatioor rgive it any competitive advantage. Others malependently

develop substantially equivalent intellectual pmbper otherwise gain access to the Corporatiorésle secrets or
intellectual property, or disclose such intellettorperty or trade secrets. If the Corporatiominigble to protect its
intellectual property, the Corporation’s businessld be materially adversely affected.

In addition, there is no assurance that any patbatanay have been or may be issued to the Cdipoyar that the

Corporation may license from third parties, willtrie challenged, invalidated or circumvented, @t thny rights

granted thereunder would provide the Corporatioth \&ny proprietary protection. The Corporation galtg enters

into confidentiality or license agreements withdétaployees, consultants and vendors, and genemilyols access to
and distribution of its software, documentation afttier proprietary information. Despite these puticas, it may be

possible for a third party to copy or otherwiseaittand use its proprietary information, produatstexzhnology

without authorization, or to develop similar or stipr technology independently. Policing unauthedizuse of

products or technology is difficult and expensilreaddition, effective copyright, patent and traseret protection
may be unavailable or limited in certain foreigruotysies. The Corporation cannot provide any ass@sithat the
steps it takes will prevent misappropriation oftéshnology or that its confidentiality or licenagreements will be
enforceable. Finally, some or all of the underlyiaghnologies of the Corporation’s products andesgscomponents
may not be covered by patents or patent application

In addition, to produce its projects the Corpomatiadso relies on third-party software, which isdibaavailable to
others. Failure of its patents, copyrights anddrselcret protection, non-disclosure agreementstredt measures to
provide protection of its technology and the avality of third-party software may make it easier tompetitors to
obtain technology equivalent or superior to thepdeation’s technology or that makes its technololggolete, which
could weaken its competitive position.

Risks related to protecting and defending againtstiectual property claims

Litigation may be necessary in the future to erdotite Corporation’s intellectual property rightsotect its trade
secrets, trademarks and other intellectual propaégtyts, protect and enforce its patents, deterrttigevalidity and
scope of the proprietary rights of others, or ddfagainst claims of infringement or invalidity. TB®rporation has
received, and is likely to receive in the futudajms of infringement of other parties’ proprietaights. If any claims
or actions are asserted against the Corporatimaytseek to obtain a license under a third paity&lectual property
rights. It cannot provide any assurances, howebat, under such circumstances a license would béasle on
reasonable terms or at all. Irrespective of théditslor the successful assertion of such clainmg, such litigation
could result in substantial costs and diversiorresfources, could effectively prevent the Corporafimm using
important technology and could have a material es#veffect on its business, operating resultsnaritial condition.

The Corporation reviews these matters to determihat, if any, actions may be required or shouldtdleen,
including legal action or negotiated settlementerBhcan be no assurance that the Corporation'snacto establish
and protect trademarks, copyrights and other petany rights will be adequate to prevent imitat@nunauthorized
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reproduction of the Corporation’s products by osher prevent third parties from seeking to blodesalicensing or
reproduction of these products as a violation efrttrademarks, copyrights and proprietary righereover, there
can be no assurance that others will not assdntsrig, or ownership of, the Corporation’s tradeksacopyrights and
other proprietary rights, or that the Corporatioifi e able to successfully resolve these conflittsaddition, the
laws of certain foreign countries may not proteppietary rights to the same extent as do the lafahe United
States or Canada.

Risks related to the availability of licenses faird-party technology

In addition to its proprietary technology, the Cangttion also relies on certain technology thaiciehses from third
parties, including software that it uses with it®prietary software. There is no assurance thatethhird-party
technology licenses will continue to be availaldehte Corporation on commercially reasonable tesnet all or that
the technology licenses will not result in intetlesd property infringement claims by third partid$e loss of or
inability to maintain any of these technology lises could result in delays in projects until egigintitechnology is
identified, licensed and integrated to completévargproject. Any such delays or failures in prégecould materially
adversely affect the Corporation’s business, fir@rmmondition or results of operations.

Risks related to the Corporation’s ability to swssfally upgrade, maintain and secure informaticsteayps to support
the needs of the organization

The Corporation relies heavily on information sys$eto manage operations. The reliability and cadpaof
information systems is critical. Despite prevemaigfforts, these systems are vulnerable from torteane to damage
or interruption from, among other things, secubitgaches, computer viruses, power outages and tebknical
malfunctions. Any disruptions affecting informatieystems, or any delays or difficulties in tramsithg to or in
integrating new systems, could have a material r@dvénpact on the Corporation’s businesses. Intiaddithe
Corporation’s ability to continue to operate itsimesses without significant interruption in themvof a disaster or
other disruption depends in part on the abilityitefinformation systems to operate in accordandd ws disaster
recovery and business continuity plans. The opmratf existing systems could experience disruptiie to
unexpected issues with employee hiring, retentimply chain, and training and installation of @uuént or
software, among other things.

Risks related to cybersecurity

The ordinary course of the activities of the Cogtian involves the receipt, collection, storage &maghismission of
sensitive data, including its proprietary businggermation and that of its customers, and perdgrdentifiable
information of its customers and employees, wheihéis systems, infrastructure, networks or preess The secure
processing, maintenance and transmission of tHrnmation is critical to operations and businesstegy of
TVA Group.

Although TVA Group has implemented and regularlyiees and update processes and procedures to pageadtst
unauthorized access to or use of sensitive dathydimg data of its customers, and, although, t&vent data loss,
ever-evolving cyber-threats require TVA Group totioually evaluate and adapt its systems, infrasiting, networks
and processes, TVA Group cannot assure that iteregs infrastructure, networks and processes wilhteequate to
safeguard against all information security accegsthind parties or employees or errors by thirdtyauppliers. If the
Corporation is subject to a significant cyber-dttac breach, unauthorized access, errors of thardypsuppliers or
other security breaches, TVA Group may incur sigaiit costs, be subject to investigations, sanstamd litigation,
including under laws that protect the privacy ofgomal information, and TVA Group may suffer damagets
business, competitive position and reputation.

The Corporation has not to its knowledge been stilije cyber-attacks or breaches which, individualtyin the
aggregate, have had a material impact on its dpesafincluding the integrity of its customers’ apbor financial
condition. However, the preventive actions TVA Qotakes to reduce the risks associated with cytiacks,
including protection of its systems, infrastructunetworks and processes, may be insufficientpelrer mitigate the
effects of a major cyber-attack in the future.
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Risks related to the protection of personal data

TVA Group stores and processes increasingly largeuats of personally identifiable information of itlients, its
employees and its business partners. TVA Groupsfasks inherent in protecting the security of spehsonal data.
In particular, TVA Group faces a number of challesndn protecting the data in and hosted on itsegyst including
from advertent or inadvertent actions or inactidmysits employees, as well as in relation to conmu& with

applicable laws, rules and regulations relatinghi collection, use, disclosure or security of peas information,
including any requests from regulatory and goveminaithorities relating to such data. Although @mporation
has developed systems, processes and securitplsotiiat are designed to protect personally idietlié information
of its clients, its employees and its businessngast the Corporation may not prevent the improfiselosure, loss,
misappropriation of, unauthorized access to, oerosiecurity breach relating to such data that thg@ation stores
or processes. As a result, TVA Group may incurifigant costs, be subject to investigations, samgtiand litigation,
including under laws that protect the privacy ofsmmal information, and TVA Group may suffer damagets

business, competitive position and reputation.

Risks related to distributors and subscription nexs

The Corporation relies on broadcasting distributiordertakings (“BDUs”) (including cable and direéathome
satellite broadcasting services, as well as mudtidel multipoint distribution systems) for the ditition of its
specialty services. Operating revenues could bativedy affected if affiliation agreements with BBUare not
renewed according to terms and conditions simdahbse in effect at this time. Affiliation agreemte with BDUs
extend over several years and come to term atréliffdimes. Due to industry concentration among BDtrecent
years and with the population of Canada clustaermia small number of large urban centres, a sagmf percentage
of the subscriber base is reached through a smiadbar of BDUs.

The subscription revenues of the specialty servitlggend on the number of subscribers and the ited o the
BDUs for carriage of the service. The extent tochkihthe Corporation’s subscriber base will growrngaertain and is
dependent upon the ability and willingness of BObsleploy and expand their digital technologiesjrtimarketing
efforts and the packaging of their services’ offgs, as well as upon the willingness of subscribei@lopt and pay
for the specialty services. In addition, the br@astsignals of the Corporation’s specialty servitey sometimes be
stolen, representing a risk of loss of subscriptearenues.

Risks related to the impact on the Corporation’sidess of the loss of key management and othepmeet or
inability to attract, retain and motivate managehaem other personnel

The Corporation depends on its management tearothed key personnel to run its business. The lbasy of these
individuals could adversely affect the Corporat®perations. Due to the specialized nature obitsiness, the
Corporation believes that its future success wibalepend, in a large part, upon its ability totoaue to attract,
retain and motivate highly skilled management, pmogning, creative, technical and marketing persbnne
Competition for highly skilled individuals is intee, and there can be no assurance that the Cogoorail be
successful in attracting, retaining and motivasngh individuals in the future.

Known and unknown environmental risks

The Corporation is subject to various federal, proial and local environmental requirements whickeyn certain of
its activities, operations or properties and whitlay impose substantial costs of investigation, rexhand
remediation. A breach of such legislation may regulimposition of fines and penalties. In additidhese laws
typically include responsibility and liability inectain circumstances without regard to whetherotiveer or operator
knew of or caused the presence of certain contartsir@ other environmental violations. Environméitds/s may
require parties to undertake or pay for remeditibacr to pay damages regardless of fault. Envirental laws may
also impose liability with respect to divested erntinated operations, even if the operations wemmihated or
divested many years ago. Compliance with these lang regulations may impose substantial costs en th
Corporation and may subject the Corporation toiggnt potential liabilities, and future environntal regulations
could result in stricter standards and enforcemanger fines and increased costs of complianamedéation and
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restoration, all of which could have a material ede effect on the Corporation’s financial conditiar results of
operations.

The Corporation owns certain soundstages and vdagntsome of which are located on a former ldhdfiith the
presence of gas emitting waste. As a result, tleeadipn and ownership of these soundstages andtvida carries
an inherent risk of environmental and health arfdtgdiabilities for personal injuries, propertyrdage, release of
hazardous materials, remediation and clean-up @osisother environmental damages (including pakmtivil
actions, compliance or remediation orders, finab@her penalties), and may result in the Corpondtieing involved
from time to time in administrative and judicialogeedings relating to such matters, which coulcetawmaterial
adverse effect on the Corporation’s business, &igrrondition and results of operations. The Ceajon may be
liable for environmental damage caused by previowgers. As a result, substantial liabilities tordhparties or
governmental entities may be incurred, and the ayrof such liabilities could have a material adeegffect on the
Corporation’s business, financial condition andilssof operations.

Furthermore, there can be no assurance that vapemsits which the Corporation may require in tioenmal course
for its current and anticipated future operationsnorelation to certain development and constarctirojects, or in
relation to gas emitting waste disposal, will beaitable on reasonable terms or on a timely basithat the
applicable environmental and health and safety lamg regulations would not have a material adveffect on
operations or development and construction projebish the Corporation might undertake. In addititre release
of harmful substances in the environment or otmtrenmental damage caused by the Corporation’pgsties or
activities may result in the suspension or revacatif operating and environmental permits.

Risks related to litigation and other claims

The Corporation is involved in various legal pratiegs and other claims in the normal course ofrimss. As a
distributor of media content, it may also face pttd liability for defamation, invasion of privagcyegligence, and
other claims based on the nature and content ofmtiterials distributed. These types of claims hasen brought,
sometimes successfully, against producers andhdisirs of media content. A negative outcome irpees of any
such claim or litigation could have an adverse affen the Corporation’s results, liquidity or fir@al position.

Moreover, irrespective of the validity or the sussfel assertion of such claims or lawsuits, thepBmation could
incur significant costs and diversion of resouraad of management’s attention in defending agahesi, which

could have a material adverse effect on its busjrifagncial condition, operating results, liquydiind prospects.

Risks related to financing

The Corporation currently has adequate financingursue its current activities and has access dditcfacilities
totalling $224.1 million. However, risk factors $uas capital market upheavals could reduce the amafucapital
available or increase the cost of this capitalutuife years. There is no guarantee that additifomals will be made
available to the Corporation or, if they are, tety will be provided within a time frame and undenditions that are
acceptable to the Corporation. Not being able tainkthis additional financing at the required tiaved as necessary
could have a significant negative effect on thepdaation. Finally, there is no guarantee that, withexse facilities are
refinanced, market conditions will be favourabldtmt terms comparable to those the Corporation ewjays will be
available.

Risks related to labour relations

As of December 31, 2015, approximately 41% of pemn& employees were unionized. TVA'’s labour refaiare
governed by 13 collective agreements. As of DecerBbe 2015, three collective agreements had comria,
covering about 4% of the Corporation’s permaneiinined employees.

On May 5, 2014, the Corporation and the union regmEng its employees signed a new collective ageee

covering 68% of the Corporation’s unionized emptszeThis new collective agreement will expire orc®aber 31,
2016.
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The Corporation has in the past experienced labd@putes which have disrupted its operations arphired its
growth and operating results. The Corporation cammedict the outcome of current or future negaiia with
respect to labour disputes, union representatiohe renewal of collective agreements. Nor canGloeporation
assure that it will not experience work stoppagéikes, property damage or other forms of labaotgsts pending
the outcome of any current or future negotiatidghthe Corporation’s unionized workers engage strike or if there
is any other form of work stoppage, the Corporationld experience a significant disruption in ifemtions, damage
to its properties or service interruption, whiclulcbadversely affect its business, assets, finhpoisition, and results
of operations. Even if the Corporation does notegignce strikes or other forms of labour protettts, outcome of
labour negotiations could adversely affect its bess, including if current or future labour negtitias or contracts
were to further restrict the Corporation’s abiliy maximize the efficiency of its operations. Indaibn, the
Corporation’s ability to make short-term adjustnsetat control compensation and benefit costs igdichby the terms
of its collective bargaining agreements.

In addition, many individuals associated with tienfand television industry are members of guildsunions that
bargain collectively with producers on an indusiige basis from time to time. A strike or otherrfoof labour
protest affecting those guilds or unions could cifhe level of production activity in the industaynd restrict the
ability of the Corporation to service its customewich in turn would adversely affect the Corpmna’s results of
operations and financial condition.

Risks related to pension plan obligations

The economic cycles could also have a negative étnpa the funding of the Corporation’s defined Hergension
plans and the related expenditures. There is nagtee that the expenditures and contributionsiredjtio fund these
pension plans will not increase in the future ametdfore negatively impact the Corporation’s opegatesults and
financial position. Risks related to the fundingdefined benefit plans may materialize if totaligations with respect
to a pension plan exceed the total value of itsttfund. Shortfalls may arise due to lower-thanested returns on
investments, changes in the discount rate usesstsa pension plan obligations, and actuarialdosse

Risks related to an increase in paper, printing@oslage costs

A significant proportion of the Magazines segmen®rating expenses is comprised of paper, prirdimd) postage
costs. The segment is dependent on external stpfdieits entire paper supply and has no contver @aper prices,
which may vary considerably. The Magazines segrasas third parties for all of its printing servicasd printing

costs accounted for approximately 21% of operagixqgenses for the twelve-month period ended DeceBhe2015.

Further, distribution of its publications to subbers is handled by Canada Post Corporation. Amgriigption in

distribution services could negatively affect thaddzines segment’s operating results and its fiagpaosition, and a
significant increase in paper or postage costsdcoeldetrimental to the segment’s activities anerating results.

Risks related to broadcasting licences and goodwiill

As noted under “Use of estimates and judgment—Rsatle value of an asset or a CGU” in this Managgine
Discussion and Analysis, the Corporation’s broatitegdicences and goodwill are not amortized b tsted for
impairment annually, or more frequently if eventscbanges in conditions indicate that it is mokelly than not that
the asset has been impaired. The fair value obtbadcasting licences and of goodwill is and wilhtinue to be
influenced by assumptions based on the generaloetionsituation, which assumptions are used to supihe

calculation of future discounted cash flows perfediby the Corporation in order to determine the faiue of its

broadcasting licences and of goodwill. There isguarantee that the value of the broadcasting lesrand of
goodwill will not be negatively affected by changeshese assumptions in the event of an econdmiaswn. The
Corporation is constantly monitoring the value tefbroadcasting licences and goodwill, and any gban their fair

value would be recognized as a non-cash impairetange in the consolidated statements of income.
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Risks related to QMI’s ability to exert a signifidtadegree of control over the Corporation as tHddroof a majority
of the Class A Shares

QMI, which owned 99.97% of all the issued and autding Class A Shares as of the date of this Managts

Discussion and Analysis, can exercise its votinggrao elect all of the members of the Board ofebiors. QMI can
also exercise its majority voting power to unilatBr pass any resolution submitted to a vote of @weporation’s
shareholders, including in respect of the appro¥alertain significant corporate transactions, @xder resolutions
for which holders of Class B Non-Voting Shares emgitled to vote as provided by law (unless QMIddings in

Class B Non-Voting Shares are increased aboveircgrtascribed thresholds as a result of the Righifering,

including the purchase of the Standby Shares pntdoahe Standby Commitment) or in respect of Wh@MI is an
interested party and for which disinterested shadehn approval is required. Such concentrationwhership may
have the effect of delaying, deterring or preventinchange in control of the Corporation that migthterwise be
beneficial to its shareholders, discouraging bidis the Class B Non-Voting Shares or limit the antocertain
investors may be willing to pay for the Class B Néoting Shares.

Risks related to acquisitions, sale of assetsnlegsicombinations, or joint ventures

From time to time, the Corporation engages in disimns and activities with respect to possible sitipns, sales of
assets, business combinations, or joint ventutesdied to complement or expand its business, sérvhioh may be
significant transactions and involve significarskd and uncertainties. The Corporation may notze#he anticipated
benefit from any of the transactions it pursues] amay have difficulty incorporating or integratimgy acquired
business. Regardless of whether it consummatessacly transaction, the negotiation of a potentiahgaction
(including associated litigation), as well as thiegration of any acquired business, could enigilificant costs and
cause diversion of management’s time and resowndsdisrupt business operations. The Corporatiatdctace
several challenges in the consolidation and integraof information technology, accounting systeipstsonnel and
operations.

If the Corporation determines to sell individuabperties or other assets or businesses, it wilefiefrom the net
proceeds realized from such sales. However, revemag suffer in the long term due to the dispositiba revenue
generating asset, or the timing of such disposstioray be poor, causing the Corporation to faildalize the full
value of the disposed asset, all of which may dishiits ability to repay its indebtedness at m&guri

Each of these factors could have a material adwedfset on the Corporation’s business, financialditbon, operating
results, liquidity and prospects.

Risks related to the MELS acquisition

Under the MELS Acquisition Agreement, the Corpamathas agreed to assume certain specific lialsiltieMELS,
which may include liabilities that the Corporatitailed to discover or was unable to quantify actelyaor at all in
the due diligence review that it conducted priorthe execution of the MELS Acquisition Agreemend ahe
Corporation may not be indemnified for some ordlithese liabilities or the indemnification may bebject to
limitations set forth in the MELS Acquisition Agmaent, such as financial limitations and time lii@as as well as a
deductible. There is no assurance that the Coiparatright to indemnification will be enforceablegcoverable,
collectible or sufficient in amount, scope or dioatto fully offset the amount of any undiscovemdunderestimated
liabilities that it may incur. The discovery of asych liabilities, or the inability to obtain fuldemnification for such
liabilities, could have a material adverse effattloe Corporation’s business, financial conditioperating results or
future prospects.

In addition, the Corporation has agreed to indeyntiie vendor against certain items for which thepOmtion’s
indemnity obligation is not limited, including arassumed liabilities. While the Corporation hasneated these
potential liabilities for the purposes of making iecision to enter into the MELS Acquisition, theran be no
assurance that any resulting liability will not erd the Corporation’s estimates.
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Financial instruments and financial risk

The Corporation’s risk management policies havenlestablished in order to identify and analyzeribles faced by
the Corporation, to set appropriate risk limits amahtrols, and to monitor risks and adherence natdi Risk
management policies are reviewed regularly to cefthanges in market conditions and in the Corpmrat activities.

The Corporation and its subsidiaries use finariostruments and are therefore exposed to credit licguidity risk
and market risk arising from foreign exchange anérest rate fluctuations.

Fair value of financial instruments

In accordance with IFRS 1%air Value Measurementhe Corporation has considered the following faatue
hierarchy. This hierarchy reflects the significaméehe inputs used in measuring its financialrmstents accounted
for at fair value in the consolidated balance sheet

 Levell: quoted prices (unadjusted) in active miarker identical assets or liabilities;

* Level 2: inputs other than quoted prices includedevel 1 that are observable for the asset oilitigb
either directly (i.e., as prices) or indirectlye(i. derived from prices); and

» Level 3: inputs that are not based on observabl&ehdata (unobservable inputs).

The fair values of long-term debt and of the crdddility from the parent corporation are estimateked on a
valuation model using Level 2 inputs. The fair wware based on discounted cash flows using yelamarket yields
or the market value of similar financial instrungenith the same maturity.

The book value and the fair values of the long-telmbt, the credit facility from the parent corpaatand the
derivative financial instrument as at DecemberZ®il5 and 2014 were as follows:

Table 12
Fair value of financial instruments
(in thousands of dollars)

December 31, 2015 December 31, 2014
Carrying Fair Carrying Fair
amount value amount value
Credit facility from parent corporation $ - $ - $ 100,000 $ 100,000
Derivative financial instrument 814 814 547 547
Term loar 73,797 73,797 74,737 74,737

" The carrying amount of term loan excludes finagaiosts.

Credit risk management

Credit risk is the risk of the Corporation incugia financial loss should a client or third pamjated to a financial
asset fail to meet its contractual obligations.

In the normal course of business, the Corporatgularly evaluates the financial position of itets and reviews
the credit history of each new client. As at Decentil, 2015, no clients had balances representisigréficant
portion of the Corporation’s consolidated tradeeregbles. The Corporation establishes an allowdaceloubtful
accounts based on the specific credit risk oflients. The Corporation has trade accounts reckiviabm numerous
clients, primarily advertising agencies. As a reghle Corporation does not believe that it is esqubto an unusual or
significant level of credit risk. As at December, 2015, 9.16% of trade receivables had been oulistgrior more
than 120 days after the billing date (7.10% asextdinber 31, 2014), of which 41.4% were coveredrbglidwance
for doubtful accounts (48.5% as at December 314201
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The table below shows the variance in the allowdacdoubtful accounts for the years ended DecerBheR015 and
2014:

Table 13
Changes in allowance for doubtful accounts
(in thousands of dollars)

December 31, December 31,

2015 2014

Balance as at beginning of year $ 3,023 $ 1,086
Change recorded in consolidated statement of loss 1,043 338
Utilization (494) (532)
Business acquisitions 50 2,131
Balance as at end of year $ 3,622 $ 3,023

Liquidity risk management

Liquidity risk is the risk that the Corporation aitgl subsidiaries will be unable to meet finandhbligations as they
fall due or will be required to meet them at exoassost. The Corporation and its subsidiaries enthat they have
sufficient cash flows from continuing operationglavailable sources of financing to meet futurehaagjuirements
for long-term investments, working capital, intérgmyments and debt servicing, pension plan cauttahs,
dividends and share redemptions, and to meetd¢beimitments and guarantees.

Market risk

Market risk is the risk that changes in marketgsidue to foreign exchange and interest rate ftictos will affect
the Corporation’s revenues or the value of itsrfgial instruments. The objective of market risk agement is to
mitigate and control exposure within acceptablapeters.

Foreign exchange risk

The Corporation is exposed to limited foreign exaderisk on revenues and expenses due to the ltwmeoof
transactions made in currencies other than the @@amalollar. The most frequently used foreign cockeis the U.S.
dollar, which is primarily used to purchase certdistribution rights, make capital expenditures aontlect income
from certain clients. In light of the low volume ttnsactions denominated in foreign currencies,Gbrporation
does not feel it necessary to engage in hedgingoringly, the Corporation’s sensitivity to fluctians in foreign
exchange rates is limited.

Interest rate risk

The Corporation is exposed to interest rate riskiterrevolving credit facility and its term loancflity. As at
December 31, 2015, the Corporation’s long-term debsisted entirely of floating-rate debt.

The Corporation uses an interest rate swap to neatteg risks associated with interest rate fluctunstiand to fix
future interest expenses on a tranche of its dietbtttears interest at a floating rate. The Corpmratoes not intend to
settle its swap before maturity because it is mindp held for speculative purposes. The main chariatics of this
swap as of December 31, 2015 were as follows:
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Table 14
Interest rate swap
(in thousands of dollars)

Notional Pay/ Fixed Floating

Term amount receive rate rate

December, 2017 $ 38,500,000 Pay fixed/ 2.03% Bankers’
Receive acceptances

floating 1 month

A 100-basis-point increase (decrease) in the yedr@anadian Bankers’ acceptance rates on the lgalainthe
floating rate long-term debt as at December 31520duld have resulted in a $353,000 annual incrédserease) in
financial expenses.

The Corporation regularly reviews its position tsere that its exposure to these risks has noigeltan

Capital management

The Corporation’s primary objectives in managingitz are:

- to preserve the entity’s ability to continue asoing concern, so that it can continue to providarres for
shareholders;

- to maintain an optimal capital base in order to trtbe capital requirements of its various operating
segments, including growth opportunities and maiirtg investor and creditor confidence.

The Corporation manages its capital structure coatance with the characteristics of its segmamtgerlying asset
risks and applicable requirements, if any. The Gmfion manages its capital structure by issuing debt or

repaying existing debt with cash generated intgrndistributing amounts to shareholders throughdginds or share
redemptions or issuing capital stock in the maiket and making adjustments to its capital exparsliprogram.
The Corporation’s strategy remains unchanged fiamnylear.

The Corporation’s capital structure is composesdhafreholder’s equity, long-term debt maturing iA20a derivative
financial instrument, a credit facility from therpat corporation and a bank overdraft, less cash.

The capital structure as of December 31, 2015 @dd %vas as follows:
Table 15

TVA Group capital structure
(in thousands of dollars)

December 31, 2015 December 31, 2014
Long-term debt $ 73,797 $ 74,737
Derivative financial instrument 814 547
Credit facility from parent corporation - 100,000
Bank overdraft — 4,486
Less: cash (11,996) —
Net liabilities 62,615 179,770
Equity $ 309,432 $ 258,205

Excluding maintenance of certain financial ratiogler its credit agreements, the Corporation issubiject to any
other externally imposed capital requirements. ABecember 31, 2015, the Corporation was in compéawith all
the terms of its credit agreements.
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Contingencies and legal disputes

There are a number of legal proceedings againsEdnporation and its subsidiaries that are pendmthe opinion of
the management of the Corporation and its subs&diathe outcome of those proceedings is not eggetct have a
material adverse effect on the Corporation’s resuiton its financial position.

Critical Accounting Policies and Estimates

Revenue recognition

Advertising revenues

Revenues from the sale of advertising airtime goacs on the Corporation’s websites are recognizeenvthe
advertisement airs or is displayed online. Reverit@a the sale of advertising space in magazinesrezognized
when the advertisement is published, i.e. at thgamae publication date.

Subscription revenues

Revenues from specialty television channel subsorip are recognized on a monthly basis when theicgeis
rendered.

Amounts received for magazine subscriptions arewted for as deferred revenues and are amortized the
subscription term.

Revenues from newsstand magazine sales

Revenues from newsstand magazine sales are reedgnizen the magazines are delivered to newsstamtisra
calculated using an amount of revenue less an afioe/for future returns.

Revenues from soundstage and equipment leasing

Revenues from soundstage and equipment leasing@rgnized on a straight-line basis over the tefrthelease.

Revenues from postproduction and special effects
Revenues from postproduction and special effeetsearognized when the service is rendered.

Distribution revenues

Revenues from the sale of film and audiovisual pobdlistribution rights are recognized when therice period has
begun and the operation, screening, broadcastiegllimg process can begin.

Revenues from videos are recognized during theogdri which the film is released on video and assed on
DVD/Blu-ray deliveries, less an allowance for fuigueturns, or based on a percentage of retail, qaiegded that the
above conditions have been met.

I mpairment of Assets

For the purposes of assessing impairment, assegranped in CGUs, which are the smallest idehlifiagroups of
assets that generate largely independent castwmfldhe Corporation reviews at each balance shatet whether
events or circumstances have occurred to indibatethe carrying amounts of long-lived assets ¥iitite useful lives
may be less than their recoverable amounts. Gobhdniihngible assets with indefinite useful livesyd intangible
assets not yet available for use are tested foaimmgnt each fiscal year, as well as whenever tiseam indication
that the carrying amount of the asset, or the CG@Which an asset has been allocated, exceedscitsamble
amount. The recoverable amount is the higher ofahevalue less costs of disposal and the valugsi of the asset
or the CGU. Fair value less costs of disposal ésaimount obtainable by an entity at the valuatiate drom the sale
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of an asset in an arm’s length transaction betweewledgeable, willing parties, less the costsispdsal. Value in
use is the present value of the future cash floypeeted to be derived from an asset or CGU.

The Corporation uses the discounted cash flow ndetboestimate value in use, using future cash floegved
primarily from the most recent budget and three-yeategic plan approved by the Corporation’s rganzent and
presented to the Board of Directors. These foreceshsider each CGU’s past operating performandenaarket
share as well as economic trends, along with speanifd market industry trends and corporate stiegeg\ perpetual
growth rate is used for cash flows beyond thisghyrear period. The discount rate used by the Catjooris a pre-tax
rate derived from the weighted average cost oftahpiertaining to each CGU, which reflects the entrmarket
assessment of (i) the time value of money, andtlfi) risk specific to the assets for which the feitaash flow
estimates have not been risk-adjusted. The pelpgtmath rate was determined with regard to thegjpenarkets of
each CGU.

An impairment loss is recognized in the amount thctv the carrying amount of an asset or a CGU algéts
recoverable amount. When the recoverable amouat@&U to which goodwill has been allocated is lotham the
CGU'’s carrying amount, the related goodwill is inmpd first. Any excess amount of impairment is guaed and
allocated to the assets in the CGU, prorated tedhging amount of each asset in the CGU.

An impairment loss recognized in prior periodslforg-lived assets with finite useful lives and imyéble assets with
indefinite useful lives, other than goodwill, cae teversed through the consolidated statementcofie when the
carrying amount does not exceed the carrying amthattwould have been determined had no impairrakatge
been recognized in previous periods.

When determining the value less costs of dispdkalappraisal of the information available at tiadugtion date is
based on management’s judgment, and may involimasts and assumptions. As well, the discountecarg

future cash flows method involves the use of egtisiasuch as the amount and timing of a seriexmdaed future
cash flows, expected variations in the amountraimiy of the cash flows, the time value of moneyewesented by
the risk-free interest rate, and the risk premigsoaiated with the asset or CGU.

Therefore, the judgment used in determining thewveable amount of an asset or a CGU may affecatheunt of
the impairment loss of the asset or CGU to be damhras well as the potential reversal of the immpant charge in
the future.

Based on the data and assumptions used in its newesttly impairment tests, the Corporation beliehes there are
no long-lived assets with finite useful lives, arogiwill and intangible assets with indefinite uddiftes, on its books
at this time that could suffer significant impaimbe

Pension plans and post-retirement benefits
The Corporation offers employees defined contrdsupension plans and defined benefit pension plans.

Estimates of costs and obligations related to panand postretirement benefit obligations are based number of
assumptions, such as the discount rate, the rate@fase in compensation, the retirement age giamees, health
care costs, and other actuarial factors. Someeasfettassumptions may have a significant impact grlogiee costs
and financial expenses recognized in the conseliistatement of income, the re-measurement gaassion defined
benefit plans recognized in the consolidated stargnof comprehensive income, and on the carryinguenn of
defined benefit plan asset or other liabilitiesogrtzed in the consolidated balance sheet. Pemdéomassets, based
on fair value, consist of equities as well as coafand government fixed-income securities.

Re-measurements of the net defined benefit lighdit asset are recognized immediately in other cehmgnsive
income and recorded in accumulated other compréleimcome. Re-measurements are comprised of fl@viag
items:

i) actuarial gains and losses arising from changéisamcial and demographic actuarial assumptionsd use
to determine the defined benefit obligation or frerperience adjustments on liabilities;
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ii) the difference between the actual rate of returplan assets and the expected interest revenugiaon
assets considered in the calculation of interestatrdefined benefit liabilities or assets;

iii) changes in the net benefit asset limit or in theimim funding liability.

Under certain circumstances, the recognition ofethbenefit asset is limited to the recoverable amowhich is
primarily based on the present value of future iibuations to the plan, to extent to which the Caogbion can
unilaterally reduce those future contributions.akidition, an adjustment to the net benefit assahernet benefit
liability can be recorded to reflect a minimum fimglliability in some of the Corporation’s pensiplans.

The Corporation considers the assumptions use t@dsonable in view of the information availabighés time.
However, variances from these assumptions could hawaterial impact on the costs and obligationgeokion plans
and postretirement benefits in future periods.

Stock-based compensation

Stock-based awards to employees that call forese¢tht in cash or other assets at the option okthgloyee are
classified as a liability and accounted for at featue. The compensation cost is recognized in resg® over the
vesting period. Changes in the fair value of stbaked awards between the grant date and the messurdate
result in a change in the liability and compensagxpense. Estimates of the fair value of stockedbasvards are
determined by applying an option-pricing model,inigkinto account the terms and conditions of thangrand
assumptions such as the risk-free rate, expectatilitg and the expected remaining life of theiopt

The judgment and assumptions used in determiniaddtin value of liability classified stock-basedads may have
an effect on the compensation cost recorded istiitements of income.

Provisions

Provisions are recognized when (a) the Corpordtama present legal or constructive obligation eesalt of a past
event and it is probable that an outflow of ecorob@nefits will be required to settle the obligatiand when (b) the
amount of the obligation can be reliably estimatedstructuring costs, consisting primarily of temation benefits,
are recognized when a detailed plan for the retstring exists and a valid expectation has beeredais those
affected that the plan will be carried out.

Provisions are reviewed at each balance sheetddtehanges in estimates are reflected in the idate statement
of income in the reporting periods in which themeasurements occurred.

The amount recognized as a provision is the bést@®e of the expenditure required to settle thesent obligation at
the balance sheet date or to transfer it to thindigs at that time, and it is adjusted for theefbf time value when
material.

No amounts are recognized for obligations thatpaxssible but not probable, or those for which amam cannot be
reasonably estimated.

I ncome taxes

Deferred taxes are accounted for using the lighitiethod. Under this method, deferred tax assetdiabilities are
recognized for the estimated future tax consequeatibutable to differences between the carryngpunts of
existing assets and liabilities in the consoliddtedncial statements and their respective taxsd3eferred tax assets
and liabilities are valued at the enacted or sulbistely enacted tax rates in effect for the yeamihich those
temporary differences are expected to be recoveresktttled. The effect of a change in enacted bstamtively
enacted tax rates on deferred tax assets anditlesbils recognized in income in the period durimgich the
substantive enactment date falls. A deferred tagtds recognized initially when it is likely thiatture taxable income
will be sufficient to use the related tax benefitel may be subsequently reduced, if necessarfietarhount that is
more likely than not to be realized.
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The assessment of deferred income taxes is judginiemature and is dependent on assumptions dimag¢ss as to
the availability and character of future taxableome. The ultimate amount of deferred income taetasrealized
could be slightly different from that recorded,cgrit is influenced by the Corporation’s future giimg results.

The Corporation is at all times under audit by @asitax authorities in each of the jurisdictionsvinich it operates. A
number of years may elapse before a particularemtdt which management has established a reseraedited and
resolved. The number of years between each tax eadés depending on the tax jurisdiction. Managetbelieves
that its estimates are reasonable and reflect theaple outcome of known tax contingencies, althotige final

outcome is difficult to predict.

Recent accounting pronouncements

The Corporation has not yet completed its assedsafighe impact of the adoption of these pronouremis on its
consolidated financial statements.

IFRS 9 Financial Instrumentss required to be applied retrospectively for almeriods beginning on or after
January 1, 2018, with early adoption permitted.

IFRS 9 simplifies the measurement and classificatb financial assets by reducing the number of
measurement categories in IAS 38pancial Instruments: Recognition and Measuremdrte new
standard also provides for a fair value optiorhim designation of a non-derivative financial ligkiand

its related classification and measurement, as agellor a new hedge accounting model more closely
aligned with risk management activities undertakgmentities.

IFRS 15 Revenue from Contracts with Customésrequired to be applied retrospectively for ainperiods
beginning on or after January 1, 2018, with eadlgion permitted.

IFRS 15 specifies how and when an entity will ratng revenue as well as requiring such entities to
provide users of financial statements with morermiative disclosures. The standard provides aesing|
principles based, five-step model to be appliealltoontracts with customers.

IFRS 16 IFRS 16 -Leasesis required to be applied retrospectively for ainperiods beginning on or after
January 1, 2019, with early adoption permitted fated that the IFRS 15 has been applied or is applie
the same time as IFRS 16.

IFRS 16 sets out the new principles for the redi@mi measurement, presentation and disclosure of
leases for both parties to a contract. The standerddes to lessees a single accounting modealfor
leases, with certain exemptions. In particularsées will be required to report most leases orr thei
balance sheets by recognising right-of-use assetsedated financial liabilities.

Disclosure controls and procedures

In accordance with Multilateral Instrument 52-1Q®rtification of Disclosure in Issuers’ Annual ahderim Filings
an evaluation was conducted of the effectivenesseoCorporation’s disclosure controls and procesl{PC&P) and
its internal control over financial reporting (ICy-ROn December 30, 2014, the Corporation closedatiogiisition of
MELS, the operations of which are presented in Filen Production & Audiovisual Services segment. &f
December 31, 2015, management had completed itgsemand documentation of ICFR design for the sagnand
included them in its evaluation.

Based on this evaluation, the President and Chxecltive Officer, and the Vice-President and Cliefancial
Officer, have concluded that DC&P and ICFR weredffe as at year-end December 31, 2015, andhbdDC&P
design provides reasonable assurance that matdoaination relating to the Corporation, includiitg consolidated
subsidiaries, is made known to them by others withose entities, particularly during the periodmMnich the annual
filings are being prepared, and the informatiort tha Corporation must present in its annual docusets interim
documents or in other documents it files or submnitder securities regulations is recorded, processmdensed and
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presented within the time frames prescribed by thgislation. Further, the ICFR design providessoemble
assurance that the Corporation’s financial inforamats reliable and that its financial statemerdsenbeen prepared,
for the purpose of publishing financial informatj@m accordance with IFRS.

Lastly, no changes to the ICFR that have had olikely to have a significant effect on this contneechanism were
identified by management during the accountingguebeginning October 1, 2015 and ending Decemhe2@il5.

Additional information

The Corporation is a reporting issuer under therstes acts of all the provinces of Canada; threfore required to
file financial statements, an information circutenrd an annual information form with the variouswsiies regulatory
authorities. Copies of those documents are availiabe of charge from the Corporation on request,an the Web at
www.sedar.com

Forward-looking information disclaimer

The statements in this Management’'s Discussionfaralysis that are not historical facts may be faxvimoking
statements and are subject to important known akdawn risks, uncertainties and assumptions whahidccause
the Corporation’s actual results for future periadsdiffer materially from those set forth in thenfvard-looking
statements. Forward-looking statements generatiybesidentified by the use of the conditional orffdmyvard-looking
terminology such as “propose,” “will,” “expect,” “ay,” “anticipate,” “intend,” “estimate,” “plan,” ‘$resee,”
“believe” or the negative of those terms or vadasi of them or similar terminology. Certain facttimat may cause
actual results to differ from current expectatiomdude seasonality, operational risks (includingipg actions by
competitors), programming, content and productiost cisks, credit risk, government regulation rjsgevernment
assistance risks, changes in economic conditioagnfentation of the media landscape, and laboatioal risks.

The forward-looking statements in this documentragagle to give investors and the public a betteerstending of
the Corporation’s circumstances and are basedsanrgsions it believes to be reasonable as of the@davhich they
were made. Investors and others are cautionedhbdbregoing list of factors that may affect figwesults is not
exhaustive and that undue reliance should notdmeeflon any forward-looking statements.

For more information on the risks, uncertaintied assumptions that could cause the Corporationisgaheesults to
differ from current expectations, please refer be t'Risks and Uncertainties” section of this Marmmagat's
Discussion and Analysis and other public filingaitable atwww.sedar.conandhttp:/groupetva.ca

The forward-looking statements in this Managemebiscussion and Analysis reflect the Corporatia@xkpectations
as of February 26, 2016, and are subject to chafigethat date. The Corporation expressly discaamy obligation
or intention to update or revise any forward-logkstatements, whether as a result of new informafidgure events
or otherwise, unless required by the applicableriées laws.

Montreal, Quebec
February 26, 2016
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Table 16

SELECTED FINANCIAL DATA

Years ended December 31, 2015, 2014 and 2013
(in thousands of dollars, except for per-share)data

2015 2014 2013
Operations
Operating revenues $ 589,890 $ 439,340 $ 444,816
Adjusted operating income $ 47,390 $ 29,426 $ 60,570
Net (loss) income attributable to shareholders $ (55,226) $ (41,088) $ 15,746
Basic and diluted per-share data
Basic (loss) earnings per share $ 1.42) $ (1.73) $ 0.66
Weighted average number of outstanding shares
(in thousands) 38,827 23,771 23,771
Table 17
SELECTED QUARTERLY FINANCIAL DATA
(in thousands of dollars, except for per-share)data
2015
December 31 September 30 June 30 March 31
Operations
Operating revenues $ 165,429 $ 138,523 $ 159,424 $ 126,514
Adjusted operating income (loss) $ 16,846 $ 30,864 $ 7,371 $ (7,691)
Net loss attributable to shareholders  $ (1,472) $ (36,455) $ (2,588) $ (14,711)
Basic and diluted per-share data
Basic (loss) earnings per share $ (0.03) $ (0.84) $ (0.06) $ (0.57)
Weighted average number of
outstanding shares (in thousands) 43,206 43,206 43,206 25,693
2014
December 31 September 30 June 30 March 31
Operations
Operating revenues $ 129,794 $ 94,525 $ 109,700 05,321
Adjusted operating income (loss) $ 6,814 $ 7,638 $20,999 $ (6,025)

Net (loss) income attributable to

shareholders $ (4,418) $ (35,670)

$ 9,163 $ (19,163

Basic and diluted per-share data
Basic (loss) earnings per share $
Weighted average number of

(019 % (1.50)

outstanding shares (in thousands) 23,771 23,771

$ 039 3 (0.43)

23,771 23,771
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. The Corporation’s businesses experience significsgdisonality due to, among other factors, seasonal
advertising patterns, consumers’ viewing, readind hstening habits, and demand for production lifées
from international and local producers. Because Gloeporation depends on the sale of advertisingafor
significant portion of its revenues, operating fessare also sensitive to prevailing economic ctouls,
including changes in local, regional and nationabreomic conditions, particularly as they may affect
advertising expenditures.

. Operating expenses in the Broadcasting & Product@gment vary, mainly as a result of programmings;o
which are directly related to programming strategied live sports broadcasts, while in the Magazgsgment
operating costs fluctuate according to the arrdfahagazines on newsstands, which may vary fromteugo
guarter. In the Film Production & Audiovisual Sem$ segment, operating expenses vary accordingnbarti
for production facilities from international anctld producers.

Accordingly, the results of operations for intefi@riods may vary from one quarter to another.
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